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We have something to offer in the way 


of a general. agency that is very attractive 





to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 
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LAWRENCE M. CATHLES, 
P. N. THEVENET, Secretary 


Vice President & Treas. 


Vice President & Actuary 








Federal Surety Company 


Home Office, Davenport, Iowa 


Began business July ist, 1920 
Licensed by U. S. Government November 20th, 1920 


An Institution of Service 


Writing Fidelity and Surety Bonds, Accident and 
Health Insurance. Burglary, Larceny, Theft and 
Hold-up Insurance. General Liability and Ele- 
vator Insurance. Automobile Liability, Property 
Damage and Collision Insurance. 


Workmen’s Compensation 


We are well equipped to serve Agents of the Mis- 
sissippi Valley—Correspondence Solicited. 





W. L. TAYLOR 
Vice-President and General Manager 


OAKLEY H. BEYER 
Superintendent of Agents 
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Service 
Results 


The Lincoln National 
Life Insurance Company 
Fort Wayne, Indiana 


Financial Condition, December 31, 
1922 


Total Insurance in Force 
December 31, 1922...7.. $233,960,148 
Insurance Paid for in 1922. 84,248,108 


Gain of Insurance in Force 


35,984,730 
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Perfect Protection Opportunities 


Strong men seldom, appreciate the need of life insurance until it is properly brought to their 
attention. A wave of the hand and great wheels begin to turn for them. A finger on a button 
and men spring to do their bidding. In factory or office, in industry or finance men scorn the 
need of protection. The lesson of life insurance must be driven home to them. Never is it sought 
over the counter, but always it must be sold. And because it takes big strong men to meet other 


big strong men, life insurance presents big opportunities. 


No so many years ago the life insurance business was considered a place for the derelicts of 
other businesses: men fit for nothing else could eke out a living peddling policies to their friends. 
But to-day the business of life insurance looks for successful men of affairs. The life insurance 
agent of this day and age must be a man of vision. He must bea fighter. He needs brains. He 
must have resource, wisdom and wit. He must be tactful and well-mannered. And surely he must 
be a well-dressed and polished man of the world. In fact he must have every qualification neces- 
sary to a big business executive. To such men the business of selling life insurance does indeed 
offer wonderful opportunities. For such men there is no business offering greater independence 
and larger income than life insurance. 


To such men the Perfect Protection offered by the Reliance Life Insurance Company of Pitts- 
burgh, Pa., only adds to the possibilities which already stretch before them. Perfect Protection 
to them means easier sales and better satisfied clients. It means a larger field of prospects, it 
means less objections to be overcome. All this because the Perfect Protection Policy has been 
developed with the greatest care to give its holders protection at every possible point. Perfect 
Protection policies give to their owners the peace of mind that comes from the absolute know- 


ledge that every contingency is provided for. 


These advantages are for every man to seek. A word to the company will bring you com- 
plete information. ° If the business of life insurance offers great opportunities, and it does, add to 
those opportunities a connection with the Reliance Life. 


The RELIANCE LIFE INSURANCE COMPANY 


of PITTSBURGH, PENNA. 
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HAROLD P. TROSPER TELLS HOW HE DOES IT 


Vice-President and Successful Agent of American Life Speaks Before 
New York Underwriters 


AROLD P. TROSPER, one of the really 
famous agents of the country and _ vice- 
president of the American Life Insurance 
Company of Detroit, Michigan, 
speaker before the monthly meeting of the 
Life Underwriters of New York, on Tues- 

Because of his phenomenal 


Was a 


i“ 
Al SS day evening. 

success in country-wide canvassing Mr. 
Trosper was listened to with more than usual attentiveness. 

Mr. Trosper made his first point on the basis of his state- 
ment, “The life insurance business is bigger than any man in 
it.” He said he hated to go into the business until he got that 
fact clearly before him, for the reason that the life insurance 
salesmen of that day were, many of them, unattractive men. 
Having once gotten the idea he set his mark at a million a year 
and has never once fallen below that mark. 

Mr. Trosper finds the selling of life insurance a_ science. 
Salesmen, he says, must have certain fundamental principles 
and stick by them or give up. Mr. Trosper’s method is inter- 
rogatory approach. He asks an apparently irrelevant question 
requiring an affirmative answer from which he can lead up to 
his subject. ‘'o the answer, when the real subject is introduced, 
“I am not interested,’ Mr. Trosper’s answers, ‘“‘How do you 
know you are not 2” 

Mr. Trosper does not try to stampede his prospects. He 
starts off slowly and gets under way later. In starting a life 
insurance sale, Mr. Trosper uses such a question as, “Are you 
interested in a pre-invested estate?” He finds it important to 
get the man doing things for him, such as lending him paper 
and pencil, etc. Getting concentrated attention is the next 


necessity. The prospect must be made to feel as the salesman, 
think as he thinks and finally act as he acts. 

Ninety-five per cent of objections offered are not bona-fide, 
and for that reason Mr. Trosper does not believe in second 
calls. He gives everything he has in the first interview, having 
prepared his plan in advance. 

Mr. Trosper emphasized the danger of going by the climax 
of a sale and talking the prospect out of his desire for life 
insurance. 

Mr. Trosper’s first prospect list consisted of the bank direct- 
ors of Detroit. He saw ten of them before making a sale, but 
then averaged a return of $60 per man visited. Since that time 
he has kept a careful record of sales and has averaged a return 
of $50 per prospect seen. 

He tries to imbue his client with the idea that life insurance 
is the only kind of property which he can pre-invest and which 
will remain pre-invested, should he so desire, for several gen- 
erations. 

Mr. Trosper first brings out the advantages of life insurance 
to a man’s family, but reserves as a second gun the double 
indemnity features, by which the man himself stands to receive 
heavy returns from his policy without in the least impairing his 
wife’s interest in it in the event of his death. 

In speaking of meeting big and wealthy men, Mr. Trosper 
be shorn of their wealth of 
He plays 


thinks of them as they might 
prominence and meets them on their own ground. 
their game their own way. 

In closing Mr. Trosper related several incidents in the course 
of his work to illustrate the maxims he had laid down. 
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JOHN HANCOCK LIFE HOLDS TWO MEETINGS 


Policyholders and Superintendents Gather to Inspect New Adminis. 
tration Building 


(Special Dispatch to Tie Specraror ) 


general agents, superintendents and policy- 
holders of the John Hancock Mutual Life 
Insurance Co. assembled Monday in the 


auditorium of the 


new administration 
It was the occasion of the an- 





building. 
nual meeting and advantage was duly 
taken of the chance to give everybody ample opportunity to 
inspect the building. 

President Walton L. Crocker, 
Eaton and Elbert H. Brock, the chief executives most 
tact with the field forces, were early on hand to extend 
welcome and before the annual meeting an enthusiastic 
ing of general agents assembled in Vice-President Eaton's 


Vice-Presidents Robert I. 
in con- 
a royal 


gather- 


spacious private office. 

There Vice-Presidents Eaton and Brock talked intimately to 
the men who helped to make the past year so notable in the 
history of the company. Mr. Eaton said that the company 
proposed to extend its activities and would shortly enter Cali- 
fornia with general agencies established at San Francisco and 
Los Angeles. Mr. Brock spoke incisively on the need of still 
closer intensive work and Superintendent of Agencies Thomas 
F. Temple spoke on the need for sinking one’s personality, 
holding that life insurance was peculiar in that its beneficent 
activities far outstripped the span of any one individual. 

Assistant Superintendent of Agencies Henry G. Wischmeyer 
gave some interesting information concerning the business 
written during the past year. Of the total, ordinary life con- 
tributed 33 per cent; life, 20-year and all other limited forms, 
43 per cent; 20-year and all other endowment forms, 13 per 
The total amount 


cent; and 5- and ten-year term, II per cent. 
of term insurance which was converted amounted to 
The new business written on old policyholders for the 
the total new business 


$3,392,- 


640. 
year 1922 aggregated 15 per cen 
written. Under the classification 
General Agents,” Mr. Wischmeyer stated that 7.3 per cent of 
the policies were not taken, 3.8 per cent lapsed, and reinstate- 
ments amounted to 11.7 per cent of business lapsed, making a 
to submitted business, 7.2 per 
The amount of 


LOT 


“Conservation Record of 


total of $1,956,850. Rejections— 
cent; to applications submitted, 7.3 per cent. 
business produced by women agents in 1922, there being 54 
producers out of the 98 under contract (most of whom are 
“part-time” agents), totaled $1,145,000. 

Other speakers from the field were General Agent W. MM. 
Houze of Albany; General Agent Sam Rosenberg of Peoria; 
Clark of Boston, whose stirring 


and General Agent Paul F. 


address was interrupted by the call to attend the annual meet- 
ing of the policyholders of the company in the large auditorium. 

At the annual meeting, attended by over 500 policyholders, 
President Walton L. Crocker presided. 
ovation on rising to his feet and he proceeded to the business 


He was given a great 


in hand with characteristic dispatch. Those of the present 
board whose terms had expired were re-elected and George 
R. Nutter, a prominent Boston lawyer of the firm of Dunhar 
Nutter & McClennan, attorneys, and Thomas M. Devlin, of 
Devlin Brothers, leather dealers, were elected to the board. 

President Crocker, in summarizing the 60th annual report of 
the company, said that it was a record of healthy progress and 
accomplishment. 

The admitted assets as reported to the Massachusetts Insur- 
ance Department as of December 31 last, total $268,075,903, 
representing an increase of $28,382,532 over the previous year, 
The ascertained liabilities being $249,095,385 (95 per cent of 
this sum comprising the policy reserve), there resulted surplus 
assets of $18,980,510. 

The new insurance written and placed in force during the 
year was $250,402,524, or an increase of 13 per cent over the 
corresponding item in 1921. ‘This is the company’s second best 
year of writings, having been exceeded only in the somewhat 
abnormal year of 1920. The outstanding paid-for insurance 
was brought up to $1,668,847,668, or an increase of 8 per cent 
over the preceding December 31. ‘The net income, of which 


$56,879,400 was from premiums, and $11,983,878 from inter- 


est, aggregated $68,863,338. 
Payments to policyholders comprised a total during the year 


of $25,080,474. These payments averaged $83,601 for each 


working day. 

\fter paying a warm tribute to the “well ordered, enthusi- 
astic organization working in effective co-operation” in the home 
office and in the field, which now comprises approximately 
12,200 persons, President Crocker said, in part: 

The health of policyholders has increasingly become the concern of 
life insurance administration in general. Your company has recognized 
its proper field of activity here and desires to manifest its attitude 
through the adoption of all practical means of helping to prolong and 
preserve life. 
new home office medical laboratory will furnish an effective base 
h to pursue future studies relating to this desirable cause. 


which 


r she 


from 
As an instance of the company’s interest in such matters there may be 


mentioned our alliance with the Harvard Cancer Commission, and 
through that body with the Huntington Memorial Hospital, which has 
heen most admirably equipped for the study and treatment of cancer. 

As about ten per cent of the death rate is caused by cancer, which 
appears to be on the increase, the question is of moment not only 
financially to the policyholders of the company but from a_ sentimental 
and humanitarian standpoint. 

A life insurance policy is property. Every life insurance policyholder 
is thus a property owner. The securities upon which this property, either 
present or potential, is based, comprises farms, railroads, public service 
utilities, schools, highways—the mediums of production and distribution, 
and other elements of the manifold activities of our national life 
Through the institution of life insurance, therefore, society at large is 
relieved of many financial burdens. 

A buffet luncheon was served following the President's a(- 
dress, after which the Superintendents held their meeting, 


Vice-President L[aton. 


which was presided over by 
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POLICVHOLDERS’ INTEREST IN 
ADVERTISING 

HE comments in editorial columns 
of Tue SpecTaToR of February 8, 
on “Advertising and Selling Life Insur- 
ance,” have brought forth a number of 
commendatory remarks, among them be- 
ing those of John S. Tunmore, Brooklyn 
general agent of the Provident Mutual 

Life Insurance Company of Philadelphia, 
Pa., printed elsewhere in this issue. The 
points made by Mr. Tunmore regarding 
the distribution of the cost of a general 
advertising campaign have been made in 
other articles in THe Specrator dealing 
with the subject of institutional advertis- 
ing. Nevertheless, they are of sufficient 
moment to be reiterated, as it is the pol- 
icyholders’ funds that must pay the bill. 
Inasmuch as the insurance agent is the 
advertising and selling force of the busi- 
ness, it appears most desirable that a part 
of advertising appropriations might far 
better be devoted to the furtherance of 
constructive educational work among the 
agency ranks than to newspaper, sign- 
board and similar general publicity. The 
better informed the rank and file of the 
soliciting forces are, the better will be 
served the interests of policyholders and 
companies alike, 

There is, of course, strong pressure 
upon insurance companies from interested 
advertising media for the inauguration 
of widespread advertising programs with 


4 direct-to-the-people appeal. However, 
| Many managers urge the spending of ad- 


ual ‘ 
ertising money with media that serve 


not only to get agents, but educate them 
in the obtaining of business. A company 
with the best trained agents does not have 
reason to bother much about making ap- 
peals to the public—the agency force can 
be relied on to do that. At the present time 
at least there does not appear to be any 
justification for general advertising in the 
secular press, especially when there is so 
much need for a more intensified cam- 
paign of education of insurance agents. 
These opinions are not the deductions of 
THE SPECTATOR alone, but are representa- 
tive of the thoughts of many leading in- 

general 
The first 
consideration should always be the in- 


surance company executives, 


agents and solicitors as well. 


terests of policyholders. ‘This is of prime 
importance where expenditure of money 
is involved, 


T is interesting to follow the changes 
in the amount of life insurance car- 
ried by prominent men. Considering the 
case of one who is well known among 


life underwriters, it is found that at the 


age of 45 he was carrying $250,000 of 
life insurance. Two years later this 


amount had been increased to $300,000. 


Seven years thereafter it had declined 
$5,000, and at age 63 this man was carry- 


Within 


the following two years he had allowed 


ing $272,000 of life insurance. 


the amount to decline so that at age 65 
he is carrying $147,000. Without know- 
ing the precise facts, it is a reasonable 
assumption that much of this decline is 
accounted for by the maturity and pay- 
ment of endowment policies. If this is 
true, this man has come into possession 
of a considerable sum in cash, as a re- 
sult of his investment in life insurance, 
also having had the benefit of the pro- 
tection of a large amount for his estate 
during the past twenty or more years. His 
example is one which might well be fol- 
lowed by young men of the present day, 
to the limit of their ability. 


| I’ Mayor Hylan has his way, the fire 
insurance companies may be put out 
of business, so far as New York City 
operations are concerned. The mayor 
threatens to put the city in the fire in- 
surance business in case the fire insur- 
ance companies do not reduce rates, and 
he states that his threat is not an idle 


one nor is his plan a dream. From the 


5 


viewpoint of the companies’ loss on New 
York city business during the past year, 
they may feel sorry that he did not un- 
How- 
ever, even though Mayor Hylan does not 


dertake this scheme a year ago. 


consider the plan an idle dream or threat, 
most other people seem to; certainly the 
fire underwriters are not unduly worried 
over the prospect which he outlines. 





Gieneral Advertising by Insurance 
Companies 
| To the Editor of THe Spectator] 

I have just read the leading editorial in THE 
SpecTAToR under the heading “Advertising and 
Selling Life Insurance,” and the article has 
pleased me so much that I cannot resist writing 
my absolute endorsement of every line of the 
editorial. In my opinion, you are absolutely 
right in endorsing Mr. Alexander’s statement 
as you have done, and your able comment is 
relevant in every respect. 

During the past month I have had occasion to 
listen to a very strong presentation from a 
magazine with a wide circulation in favor of 
general advertising, and in response to re- 
quests for my opinion I have tried to discourage 
so-called institutional and general advertising 
of life insurance. 

There is one very important factor of the 
situation which your editorial has not brought 
out. It seems to me it should, in justice to 
policyholders, be mentioned. I refer to the 
unnecessary expense which would add to the 
burden of the policyholder, who would pay the 
bill in the last analysis. 

It seems to me that the tendency of the times 
is and should be to reduce rather than increase 
the cost of necessities. We are using this as 
an argument for the reduction of taxes on in- 
surance, and to be consistent, if for no other 
reason, it seems to me we, as custodians of our 
policyholders’ interests, should be ever on the 
lookcut to discourage any innovations which 
would make for increased cost, thereby increas- 
ing the burden and killing the goose that lays 
the golden egg. 

Extravagance in every form should be dis- 
couraged, and in view of the fact that the life 
insurance has made such tremendous strides 
and great success with the tried method of per- 
sonal solicitation and service, it should be the 
aim of insurance companies—executives and 
agents alike—to discourage most emphatically, 
and with all the power of which they are 
capable, anything that might increase the bur- 
den on the policyholder, which general adver- 
tising would have a tendency to do. 

J. S. TuNMoreE, 
General Agent, Provident Mutual Life. 

Brooklyn, N. Y., Feb. 9, 1923. 

Mount Royal Goes to Great American 

\ majority of the stock of the Mount Royal 
\ssurance Company of Toronto has been se- 
cured=by the Great American Insurance Com- 
pany'ef New York. It is understood that the 
agency plant of the Mount Royal will be un- 
disturbed and that Pierre J. Perrin will con- 
tinue as general manager, becoming also a vice- 
president. 


J. R. Henry Elected President of Penn- 
sylvania Surety 
J. R. Henry has been elected president of the 
Pennsylvania Surety Company, Harrisburg, to 
succeed Edward Bailey. Other changes in the 
organization will take place early this month. 
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How ABRAHAM LINCOLN 


NAS THE 


Insured The Union 





In the darkest days of the Civil War—the sum- 
mer of °64—President Lincoln laid before his 
Cabinet a sheet of paper so folded and pasted to- 
gether that no one could possibly read it. He 
asked each member to sign it blind. It was fairly 
evident that the Union itself would not long sur- 
vive Lincoln’s defeat. His re-election seemed im- 
possible. Not until the election was over, and— 
contrary to the forebodings of that dark summer— 
Lincoln again found himself President, did he re- 
veal the pledge he had made his Cabinet sign. 

It read: 

“This morning, (August 23, 1864), as 
for some days past, it seems exceedingly 
probable that the administration will not 
be re-elected. 


Then it will be my duty to co-operate 
with the President-elect so as to save the 
Union between the election and_ the 
inauguration, as he will have secured his 
election on such grounds that he cannot 
possibly save the Union afterwards.” 


Not many of us are personally responsible for 
a nation. But most of us are responsible for some 
small part of it. What documents have we signed 
to protect their great cause in case death or defeat 
overtakes our work? Insurance is a pledge to the 
future to protect work yet to be done. 


STRENGTH OF! 
CHSRALTAR.” 





The Prudential 
Insurance Company of America 
EDWARD D. DUFFIELD, President 
Home Office, Newark, New Jersey 








George Washington Life’s Official Staff 


‘At recent meetings of the stockholders and 
directors of George Washington Life, Charles. 
ton, W. Va., the following directors and offi- 
cers were elected for 1923: 

Directors: Harrison B. Smith, Fred’k | 
Staunton, Edwin A. Barnes, Fred QO, hee 
Benjamin B. Brown, Charles C. Beury, I. Nv. 
Smith, Darwin E. Abbott, W. E. Mohler, R. 
Graves Hubbard, A. W. Reynolds, Buckner 
Clay, Braxton D. Gibson, E. C. Colcord, Addi- 
son M, Scott. 

Officers: Harrison B. Smith, president: 
Albert B. White and Addison M. Scott, vice. 
presidents ; Ernest C. Milair, vice-president and 
secretary; I'rederick S. Bown, treasurer: 
George FE. Price, general counsel. The follow. 
ing additional officers were appointed by Presi. 
dent Harrison B. Smith: Harrison B. Smith, 
Jr., assistant treasurer; J. Philip Bowerman, 
actuary; Robert E, McCabe, attorney; Charles 
H. Tiffin, assistant secretary and auditor; H. H. 
Young, medical director; Henry Moir, New 
York, consulting actuary. 

The president and other officers read reports 
showing the splendid progress and_ activity 
maintained by the company during the year 1922 
and outlined the plans for the current year, 
including among other things a safe and normal 
increase in insurance in force. All expressed 
ereat satisfaction at the strong condition shown 
by the company’s financial statement as of 
December 31, 1622. 


Guardian Managers’ Meetings 
Group meetings of the managers of the Guar- 
dian Life of America are scheduled for this 
month. The Eastern managers met in Phila- 
delphia recently. A three-day conference of 
the managers from the West is being held in 
St. Louis on February 13, 14 and 15. The fol- 
lowing week at Atlanta the Southern men 
will come together for a similar meeting. 
Vice-President T. Louis Hansen and Super- 
intendent of Agencies George L. Hunt will tell 
of the company’s plans for the year, and there 
will be a full discussion of various agency prob- 
lems. 
For the first month of 1923 the Guardian re- 
ports an increase in new submitted business of 
25 per cent over the corresponding period last 


year. } 


Fraternal Aid Union Appoints Dr. 
Townshend 

Dr. G. Dent Townshend has been appointed 
supreme physician of the Fraternal Aid Union, 
of Lawrence, Kan., succeeding the late Dr. C. | 
O. Rice. Dr. Townshend has for many years | 
been a successful practicing physician and sUt- | 
geon at Washington, D, C., where he was promt | 
inent in the Providence Hospital. He was | 
educated in Baltimore. _ 

The Fraternal Aid Union made a galt ut 
and its } 


about two thousand members last year, 
lose 0! 


assets approximated $5,000,000 at the c 


1922. 
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CALVIN COOLIDGE SPEAKS 


prudential Banquet Brings Vice- 
President from Washington 








INTERESTED IN LIFE INSURANCE 





Governor George S. Silzer of New Jersey 
Also a Speaker—Over 800 Present 
at Brilliant Affair 


On the night of February 7, over 800 of the 
superintendents of the Prudential Insurance 
Company of America gathered with the execu- 
tives of the company and their guests at the 
Astor Gallery of the Waldorf-Astoria Hotel 
and partook of the famous Oscar’s best. The 
‘cance and importance of such an occa- 
sion were brought out by the presence there of 
the Vice-President of the United States, Calvin 
Coolidge, who left his work at Washington and 
came to the dinner at great personal incon- 
venience because of the necessity of returning 
the same night to resume his official duties at the 


signif 


Capitol. 

Edward D. Duffield, president of the company, 
was the toastmaster of the evening. Mr. Duf- 
Geld had at the table with him besides the 
speakers and guests his board of directors, and 
to them he made a public report of the accom- 
plishments of the past year by the field force 
of the company, as represented by the super- 
intendents present. He reported to them that 
the company is the greatest of them all in the 
writing of industrial insurance. He also told 
them that for two days past the field men had 
been discussing with him ways and means for 
increasing the service of the company to policy- 
holders. 

In introducing his address to the men Mr. 
Coolidge said: “JZ am interested in the great 
business which you are carrying on because I 
believe it is of great benefit ‘to your fellow 
men.” 

The real keynote of Mr. Coolidge’s address 
was thrift. He compared the great work of the 
life insurance companies in adding to the wealth 
of the nation, to the vast waste of government 
wealth and even more vast wastes occasioned by 
the industrial upheavals of the past year. The 
comparison strongly emphasized the economic 
value of life insurance as a factor in the wealth 
of the nation. 

Mr. Coolidge said in part: 

More and more the business of the country is tak- 
ing on a public aspect. Even in its obscurity it is 
no longer considered entirely personal, and as it rises 
higher and higher into notice, it is less and less con- 
sidered as purely private. The very large enterprises 
of the country have heen brought under government 
control. Transportation and barking are the outstand- 
ing examples of industry subject to important State 
and national restrictions. Agriculture is for the most 
part unregulated remains on the farm, but 
when it reaches the exchange and the stockyard a 
vigorous regulation begins. The insurance business is 
under most careful supervision. While many of these 
regulations are the result of direct action of the gov: 
overnment, those which are even more important and 
The 
Present power of organization is so extensive and com- 
plete that business becomes charged with a_ public 
trust. This is especially true of that business which 
you represent. Its makes it of great 
public importance. 


while it 


useful arise irom an educated public opinion. 


very nature 


Insurance is the modern method by which 


make the 


men 
uncertain certain, and the unequal equal. 
It is the means by which success is almost guaranteed. 
It is part charity and part business, but all common 
sense. Through its operation the strong contribute 
to the support of the weak, and the weak secure, 
not by favor but by right, duly purchased and paid 
for, the support of the strong. Every insurance policy 
is a declaration of indepedence, a charter of economic 
freedom. He who holds one has overcome adversity. 
FOUNDATION OF INSURANCE Is THRIFT 

The principle upon which this proceeds is all very 
plain. It has its foundation in thrift. Everyone knows 
that it is not what is earned but what is saved which 
measures the difference between success and failure. 
This is a difference so slight from day to day as to 
seem unimportant and of no consequence, but in the 
aggregate of even a few years it amounts to a sum 
of great importance. The ability to save is based en- 

The possession of that capacity 
main element of character. It passes over at 
once into the realm of good citizenship. He who sells 
sells a certificate of character, 
an evidence of good citizenship, an unimpeachable title 
to the right of self-government. 

Where once substantially all property was held in 
a few great estates and the people, for the most part, 
were left to a condition of tenantry and serfdom, the 
laws of equal inheritancé, the rise of the great system 
of commerce, have broken up the great domains into 
small holdings and brought about a general diffusion of 
wealth. By the device of incorporation, the ownership 
of great enterprises has become broadly distributed, 
while through trade unions and shop committees there 
has been a very broad sharing of management and con- 
trol. All the working towards 
democracy in Property belongs to the 
people. 


tirely upon self-control. 
is the 


an insurance policy 


while we have been 


industry. 


INSURANCE BELONGS TO THE PEOPLE 

In harmony with this principle has gone the develop- 
ment of insurance. 3egining with small associations, 
which practically wagered on their respective length of 
life, it broadened out into a form of endowment where 
one need not die, but live, in order to win. And lastly 
there has come industrial insurance with small weekly 
payments adjusted to every public requirement. It is 
not too much to say that, along with 
property, insurance belongs to the 


government, 
education and 
people. 

Not only by theory but by fact is this conclusion 
of the 
show the wide diffusion which has been effected. For 


sustained. The reports various companies 
the calendar year 1921, in the ordinary field, there 
were 17,683,600 policies in force carrying insurance 
of $86,378,538,000. In the industrial field, there 
were 54,097,000 policies carrying insurance of $8,006,- 
120,000, making a total of 71,760,000 policies carrying 
an aggregate insurance of $44,384,658,000, while the 
total assets of the life insurance companies for the 
year 1920 were $7,319,997,000. Disregarding possible 
duplications, it would appear that nearly 70 per cent 
of the people are protected by insurance, for which 
there is pledged an amount nearly equal to one-fifth 
of the total estimated wealth of the entire nation. These 
are all facts which are beyond dispute. 

When there is taken into consideration the experience 
of the government in making its wartime loans, the 
condition of the people is still further evident. Five 
times the national treasury made a direct appeal for 
the purchase of bonds. The largest response was at the 
time of the fourth loan, when $22,777,680 subscriptions 
offered to purchase $6,993,000,000 of bonds. The total 
number of subscriptions for the five loans was 66,288,- 
680, purchase $24,070,000,000 of bonds, 
oversubscribing the various amounts required by $6,- 
570,000,000. 

The agricultural condition of the nation further sus- 
forty-five million 
The 
property engaged in that enterprise is shown by the 
census of 1920 to be about $78,000,000,000. This is 
all divided up into comparatively small hold- 
further be needed, it is 
plied by the millions of householders, the tens of mil- 
lions of institutions of 
owners of stocks and bonds of business enterprises. 


7 


offering to 


tains this position. Approximately 


people own or live on farms. value of the 


almost 


ings. If confirmation sup- 


depositors in savings and 


Finally, the income tax returns show a comparatively 
small number of people who are in receipt of large 
incomes, less than 700 of over $300,000, and that 
number is diminishing, while the total number of in- 
comes has increased, reaching 5,332,760. In this further 
and impressive evidence, not only the large resources 
but the general distribution of the property of the 
nation are revealed and confirmed. 


Economic BurpEN oF War 

Wherever you and your associates go, the economic 
burden which the war imposed upon the people at large 
is perfectly apparent. Although the cost of living, 
which rose from a scale of 100 to 216, has been reced- 
ing, it still reaches nearly 170. For almost all the 
prime necessities, shelter, clothing, food and fuel, 
the consumer pays a greatly increased price. A very 
large contributing element to this situation is the in- 
creased cost of government. Into the great conflict 
our country put nearly sixty billions of dollars; about 
$26,000,000,000 came from loans, and about $32,000,- 
000,000 came from taxation, an amount so stupendous 
as to put a violent strain on our whole economic 
fabric. In spite of reductions and economies which 
are exceedingly gratifying, the appropriations, outside 
of the Post Office Department, which is self-supporting, 
for the present year were $3,187,000,000, and the 
same budget for next year is $3,078,000,000. This 
great sum would more than equal the entire income of 
114 million heads of families, earning $2000 each year, 
representing on the average 714 million persons. 

The principal end of government is to provide free- 
dom, order, security and justice. To take care of 
the war debt requires about $1,35,000,000. The ex- 
penses of the veterans’ bureau aggregate nearly $450,- 
000,000. Pensions about $250,000,600, the army about 
$280,000,000 and the navy about $294,000,000. All of 
this together makes the cost of national security for a 
single year $2,624,000,000, out of a budget of $3,- 
078,000,000. Out of the 714 million persons that we 
might consider as solely engaged in meeting the cost 
of government, 614 million of them are required to 
meet the bill for national defense. We shall always 
need an army and navy, but even in the case of our 
own peaceful nation, if we could be relieved of the 
waste of war, what a tremendous amount of energy 
would be transferred into the production of those 
conveniences, and even luxuries which 
minister to human welfare. 

When we turn to the industrial field, there is appar- 
ent a very serious situation having a widespread effect 
and causing a great loss. A careful estimation in 
1920 placed the membership of trade unions at close 
to five million. Undoubtedly it has since grown less. 
What dues are paid is unknown, but it is apparent 
that the aggregate would be large. The number of 
industrial conflicts important enough to be reported 
to the Department of Labor for 1921, was almost .2300. 
The anthracite bureau estimates the losses accruing to 
operators and miners in their field from the strike 
of last year at $250,000,000. In the bituminous field 
there is no estimate, but it is apparent that it must 
have been large, for that field has much the 
larger production. The conflict in transportation is 
said to have cost the railroads from $150,000,000 to 
$221,000,000, with an attendant loss of wages to their 
employees of $177,000,000. These total $648,000,000. 
The indirect loss occasioned by conflict in the coal 
mines and on the railroads, to the outside public, was 
an amount which can never be known. When there is 
added to these the losses which accrued from the 
thousands of other conflicts, it becomes apparent what 
a perfectly stupendous burden they all place on the 


necessities, 


very 


consuming public. Directly and indirectly it may 
reach $2,000,000,000 in the course of a year. No one 


knows and no one can tell. On the same basis of 
and people as already estimated, this would 
represent the entire income of one million more heads 
of families earning $2000 each year, representing on 
the average five million more persons. 

But the loss is not confined, in such conflicts, to a 
mere expenditure of treasure. They bring much suf- 
fering and privation. Interference with employment, 
with transportation, or with the production of such 
necessities as coal, causes suffering from lack of light, 
heat and power, and privations both to those who pro- 
duce and those who consume when perishable com- 
modities spoil. Where the conflict becomes acute, loss 


income 
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Home Office 


THE PEOPLES LIFE INSURANCE CO. 


of Illinois 


Contained in our Policies 


E. A. NELSON, Pres. 


Organized in 1908 


sirable Provision 


Peopes Life Bldg. 
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HOME OFFICE: 
SPRINGFIELD, ILL. 


An ‘Old Line’’ Legal Reserve Company 
issuing all the standard forms 


LIFE OF ILLINOIS 


policies. 


Illinois still open. Will 
from anyone interested 


GENERAL AGENTS 








An up-todate company, with a clean 
record of over 50 years and over $16,000,- 
000 of assets, writing low premium, non- 
participating insurance, will give desirable 
contract to good General Agents in New 
Jersey and Maryland. 


Address Box No. 500, THE SPEctaTor, 
P. O. Box 1117, City Hall Station, New 
York, N.Y: 

















Ideal contracts in 


GEO. T. SMITH, Vice-President 





THE COLONIAL LIFE 


INSURANCE COMPANY OF AMERICA 


welcomes men with a good past who 
seek a better future 


a square=deal company 


E. J. HEPPENHEIMER, President 


DUNBAR JOHNSTON, Secretary 


CHAS. F. NETTLESHIP, 2nd Vice-Pres. S. R. DROWN, Supervisor of Agencies 
HOME OFFICE, JERSEY CITY, NEW JERSEY 








WE WANT AGENTS 
to push our five=pointenine policies. 
Exce 
r) cont 
“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Manager 


Home Office—Register Tribune Bldg.—Des Moines, Iowa 


llent Iowa territory and liberal 
racts for men of good reputation. 
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and SURETY INSURANCE 


Workmen’s Compensation, Automobile 
Health, Accident, Plate Glass, Res- 


GENERAL CASUALTY & SURETY CO. 


ENERAL CASUALTY 


idence, Burglary, etc. 
Fidelity and Surety Bonds. 


ELMER H. DEARTH, President 
or. Congress Detroit, Mich. 











EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states of 
Illinois and Missouri with direct Home Office contracts, Liberal 


policies. 
CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO 








YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 











FIRE AUTOMOBILE MARINE 


rat HAMPTON ROADS 


FIRE «» MARINE 
Insurance Company 


NORFOLK, VIRGINIA 


Address Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY HAROLD KNOX 
President Vice-Pres. and Gen. Mgr. Secretary 
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of life ensues. The destruction of life at Herrin, IIli- 
nois, Which h yrrified the whole nation, has been charged 
. nie who were hostile to the employers, while mob 
law at Harrison, Ark., has been charged to those who 
were hostile to the employees. Whoever was respon 
sible, both these occurrences indicate a trampling on 
the law and a breaking down of the safeguards of 


civilization. 
Cost oF CONFLICT 


The eonomic effect of all this conflict is perfectly 
apparent In the case of war and government it can 
be exactly measured. In the case of 
o combined have equaled 


industry it can 
only be estimated. If the t 
$4,500,000,000 in a single year, when the entire income 
of the nation is estimated at about $60,000,000,000_ it 
makes a very heavy burden. No doubt there are two 
one-quarter million heads of families who do not earn 
more than $2000 each year, though the average for 
all the people is much in excess of this amount. But 
if out of a population of something over one hundred 
million something like eleven million men, women and 
children might be represented in the amount of effort 
these conflicts, the seriousness of the 
While nine of 


working and producing, one of them 


that goes into 
situation becomes perfectly apparent. 
the people are 
has to stand guard to prevent from being destroyed, 
not only that which is being destroyed, not only that 
which is being produced, but the life and liberty and 
the very national existence of the others. 

This is an illustration of what a contribution would 


. made to human happiness, if it were possible to se 
re made to hu PI 


cure peace, obedience to law, and industrial harmony. 


Whatever affec 
portation, or any of the great enterprises, with the 


s the government, whatever affects trans 


present organization of society and distribution of 
Not only that, 
but the burden is always most grievous to the weak. 
all-inclusive, reaching 


wealth, affects the people as a whole. 


The results of these conflicts are 
into every home in the land. 

Governor George S. Silzer of New Jersey was 
also a speaker. Mr. Silzer has just taken up 
the reins of office in New Jersey and was conse- 
quently unable to spare the time to prepare a 
speech. Richard V. Lindabury, general counsel 
and a director of the company, was to have 
spoken, but, although present, was obliged to re- 
main seated by reason of a heavy cold. Clarence 
W. Hobbs, Commissioner of Insurance for 
Massachusetts, and Francis R. Stoddard, Jr., 
Superintendent of Insurance in New York, were 
hoth present and both were called upon for a 
hit of extempcraneous speaking by Toastmaster 
Duffield. 

The Prudential carried out arrangements to 
broadcast from a Newark station the speech of 
Vice-President Coolidge, thus giving it wide 


publicity. 


Great Southern Life’s Good Year 


A close anaiysis of the statement of the 
Great Southern Life of Houston, Tex., reveals 
some interesting information as to its progress 
last year, 

Its increase in mortgage loans was over $1,- 
000,000, and every loan held by the company 
is within 50 per cent of the sworn appraised 
value of the property. It shows an increase in 
assets of over $1,250,000 to $12,134,749. It 
shows a gain of insurance in force of $3,795,- 
058 to $107,475.109. It also made a substan- 
tial increase in the policy reserve, and reports 
a surplus fund of over $875,000 to further 
guarantee policy contracts. The officers have 


reason to fee! gratified with the increases shown, 


whirl Seat e 
which reflect healthy and substantial growth. 


PRUDENTIAL CONFERENCE 
CLOSES 
David F. Houston a Speaker on Inter- 
national Finance 

SERVICE IS KEYNOTE OF MEETING 
Many Subjects Discussed at Second and 

Third Sessions of Over 700 Superin- 

tendents and Managers of Great 
Industrial Company 

The business conference of superintendents 
of the Prudential Insurance Company of Amer- 
ica, which continued over three days last week, 
closed Thursday afternoon with a final exhorta- 
tion from President Edward D, Duffield of the 
company, urging once more that the men do 
their utmost to serve the policyholders of the 
company to the fullest extent. 

The Wednesday afternoon session of the con- 
ference was given over to the reading of papers 
by various officers and field men upon particu- 
lar subjects which it was desired particularly to 
stress. One of the first of these talks was by 
Associate Actuary Little, who went into con- 
siderable detail concerning the service of the 
Prudential as represented in the forms and net 
cost of its policies. Mr. Little stated that he 
believed, when all factors were taken into con- 
sideration, that the company shows a lower net 
cost per thousand of insurance than any other 
company, thus demonstrating beyond question 
that the company is doing its best to give all 
possible advantage to its agents and at the same 
time render every possible service to the policy- 
holder. 

Mr. Little went on to say that the service of 
the Prudential to its field force places it above 
any other company. Mr. Little remarked that 
he had served a number of companies during 
his connection with life insurance but that no- 
where outside the Prudential had he found such 
a spirit of service. 

The highlight of Thursday's business was 
the speech of former Secretary of the Treasury 
David F. 
deafening applause which 


Houston, who was greeted with 


lasted for some 
moments when he rose to address the gathering 
after being introduced by President Duffield. 
With enunciation that was clear and distinct 
and in a voice whose measured utterances gave 
weight to each word, he outlined the national 
situation at the present time and linked insur- 
ance with the constructive forces of the coun- 
try. Again and again the speaker was inter- 
rupted by the plaudits of the audience and the 
cheering noticeably increased when he referred 
to the necessity for having the executives of 
these United States meet with the representa- 
tives of foreign lands to talk over problems of 
international importance and try to arrive at an 
equitable settlement which would hasten world 
peace and tranquility. Telling his hearers of the 
conditions of unrest now prevailing in Europe, 
Director Houston gave as one of the reasons 
for this the fact that education and the means 
to education were not at hand or were denied the 
common people in foreign countries. He said 
that the rate of illiteracy varied from 37 to 
8o per cent in the countries of Russia, Rumania, 


Poland, Serbia, ete., and that this, coupled with 
governmental discontent and the debasement of 
coinage, has brought about the seething unrest 
in those lands. Passing over the variations in 
exchange and the lost value of foreign currency, 
the speaker pointed to Germany as an example, 
stating that that nation’s coinage had reached 
the vanishing place in that the Berlin govern- 
ment now had a total outstanding currency of 
one trillion, three hundred billion paper marks. 
When President Duffield himself arose to de- 
liver the final and closing address of the conven- 
tion an air of expectancy fell upon the gather- 
ing. Instead of showing the strain of a three- 
day meeting, the superintendents appeared to 
devote the same attention to the closing moments 
of the convention which they had given to their 
president’s opening speech. With an undertone 
of seriousness that could not help being felt 
by every auditor, President Duffield told them 
of his pleasure at the results of the convention 
and the record of the bygone year and ex- 
pressed his abiding confidence in their ability 
to produce a greater volume of business during 
the coming twelve months than ever before in 
the history of the Prudential. President Duffield 
pledged the support of the home office to each 
and every agency in the country and required 
in return a steadfast loyalty to the company. 


Virginia Ruling on Credits Modified as to 
Life Insurance 
Joseph Button, Insurance Commissioner of 
Virginia, has modified his recent credit ruling 
in so far as it affects life insurance, and has 
issued the following supplementary ruling: 


On account of the difference in contract con- 
ditions and practices between life and other 
lasses of insurance, it is deemed advisable to 
modify my ruling of January 16, 1923, by the 
elimination of life insurance therefrom, and to 
promulgate the following ruling relating to life 
insurance only: 

It appears that a general provision of the life 
insurance contract is that it shall not be effective 
until the delivery of the contract and settlement 
of the first premium thereon. AII such policies 
must be delivered within sixty days from date 
of issue or of examination, whichever may be 
the rule of the issuing company, and payment 
must be made on delivery, either in cash or, if a 
note be taken, by note dated within the sixty- 
day period and bearing interest from such date 
at the rate of six per cent per annum. Noth- 
ing herein is intended to suggest a waiver of the 
policy conditions, nor to prevent the company 
from exacting terms of settlement less liberal 
than herein required, provided there is no dis- 
crimination between policyholders. 

It is suggested that the companies furnish 
their agents with printed slips reading in effect 
as follows: 

“Under a ruling of the Commissioner of In- 
surance of Virginia, the premium on this policy 
must be paid on its delivery and within sixty 
days from date of issue of contract. Extension 
of credit beyond this period without interest 
constitutes rebating on the part of the agent 
placing this insurance. This is a violation of 
the laws of Virginia, and the agent will be pun- 
ished for such violation by fine from one hun- 
dred to five hundred dollars, and by revocation 
of his certificate of registration.” 

One of these slips may he furnished each 
policyholder upon delivery of policy, if, in the 
opinion of the issuing company, such action will 
not tend to lengthen the period of credit cus- 
tomarily given. 
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HE principle of a periodic Health examination is rapidly becoming recognized 
throughout the world as one of the most powerful measures for improving the 


health and happiness of the people. 


Dr. Franklin H. Martin, Director General of the American College of Surgeons, is quoted as 
having said: 
“The life of the average person would be prolonged 15 years, yearly deaths from 
tuberculosis would be reduced from 150,000 to 50,000, deaths from cancer would be 
greatly reduced and thousands would be kept from having kidney diseases and high 
blood pressure if all the people of the United States would submit to complete physical 


examination at least once a year.” 


The Life Extension Institute can give ample scientific support to this statement drawn from 
its records of 250,000 examinations. 


IT 1s 
A PRINCIPLE GOOD ENOUGH FOR A PRINCIPLE GOOD ENOUGH FOR | 
Metropolitan Life Insurance Co. Eaton, Crane & Pike Company 
Guardian Life Insurance Co. French, Shriner & Urner Co. ( 
Fort Worth Life Insurance Co. = : 
Strathmore Paper Company I 


Inter-Southern Life Insurance Co. | 


Midland Mutual Insurance Co. American Ice Company 


Ontario Equitable Life Insurance Co. Arnold Print Works 
( 








Oregon Life Insurance Co. Empire Trust Company 
Southeastern Life Insurance Co. erm anor = 
- : Springfield Gas Light Co. 
Union Central Insurance Co. d : ‘ 
Columbus Mutual Insurance Co. Fred T. Ley & Co., Ine. 
Old Line Life Insurance Co. Union Tank Line Company 
Penn Mutual Insurance Co. Borden Milk Company 8 
Volunteer State Life Insurance Co. 4 $ 
Mutual Life Assurance Co. of Canada and about 250 other great industrial and financial te 
Standard Life Insurance Company concerns which have furnished to their executives tl 
all of which companies furnish free to their policy and employees the HEALTH SERVICE of the 0 
holders the HEALTH SERVICE of the Institute. | Institute. It is $ 
Ic 
A PRINCIPLE WHICH SHOULD BE GOOD ENOUGH FOR YOUR COMPANY : 
The Institute’s services are available to men and women in all parts of the United States and Canada. These to 
Health Services include a standardized survey of the body and life of the individual, suggestions as to any needed s¢ 
form of medical treatment, instructions covering all phases of personal hygiene and many other valuable health m 
educational privileges. No medical treatment is included in the Institute’s work. 
. x 5 . see m 
The Institute’s reports are, of course, absolutely confidential between the Institute and the individual be 
examined. These reports are not accessible to any ot her individual or any other organization of any kind. lic 
tri 
er. 
fu 
» ze < ex 
LIFE EXTENSION INSTITUTE, Ine. 
= 


25 West 45th Street, New York City 
Gentlemen: Without obligation to me, please send a copy of your book, 


“THE MOVEMENT TO PROLONG HUMAN LIFE” 


also other literature on the prolongation of human life and health and the benefits policyholders of your 





company would enjoy from such services. 
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THE WORLD’S LEADER 


Metropolitan Life Insurance Company 
Surpasses All Records 


GAINS IN ASSETS AND RESERVES 








Largest Volume of New Business Ever 
Issued—Policies Outstanding Cover 
One-Sixth of America’s Popula- 
tion—Thirty Years’ Growth 


The Metropolitan Life Insurance Company 
in many respects stands out as the leading 
snancial and insurance institution of the world. 
It is a billionaire enterprise in its transactions 
hoth as regards assets and new business. The 
record of the Metropolitan Life, because of its 
large volume of business among industrial work- 
ers is an excelient barometer of the economic 
status of the labor group of our citizenship. 
The increased volume of new business and the 
sains in total cutstanding insurance afford an 
excellent guide as to the extent of steady em- 
ployment in gainful occupations and also in- 
dicates the measure of savings laid by for the 
protection of families against want at the hour 
of death or of individuals in advanced age. 
The annual statement of the Metropolitan as 
ef December 31, 1922, therefore, shows some 
remarkable conditions as well as indicators of 
the trend of business. 

The financial growth of the Metropolitan is 
shown in this statement by the addition of some 
$144,267,301 to its admitted assets, bringing the 
total up to $1,259,850,325, the increase during 
the year being at the rate of more than $12,- 
000,000 per month. Of the assets the sum of 
$510,117,205 has been invested in mortgage 
loans on real estate, no small part of which 
has been used to finance dwellings as a means 
of bringing an end at the earliest possible date 
to the acute housing shortage which has proved 
so burdensome to the wage earner and the 
moderate salaried worker, 

By investments of $565,068,918 in State, 
municipal and Federal Government and other 
bonds, the promotion of many important pub- 
lic works has been aided, while private indus- 
tries have been enabled to expand. Policyhold- 
ets have benefited by the use of the company’s 
funds through the use of policy loans to the 
extent of $83,309,816. 


In 1922 the total income was $340,668,301, 
an increase of $38,685,602 over that of 10921, 
the total income being considerable more than 
$1,000,000 a day for each business day. Of this 
income, $276,844.913 was derived from pre- 
miums, ordinary premiums aggregating $142,- 
329,978 and industrial $134,514,935. Interest and 
rents totaled $50,518,795, an increase in income 
from this source during the year of nearly $8,- 
000,000. Income from all other sources totaled 
$4,304,503. Total disbursements were $203,- 
188,433, so that there was saved out of income 
$137,479,869 for addition to reserves for future 
protection of pelicyholders. Among disburse- 
ments were payments to beneficiaries under 
contracts for death claims (including accidental 
death benefits) amounting to $52,761,110, or pay- 
ments at the rate of over $1,000,000 per week, 
while living policyholders received in surrender 
values, endowments, annuities, disability and 
other benefits $63,759,858, total payments to 


pelicyholders being $116,320,968, an increase of 


$25,172,495, as compared with the payments of 
1921. Of particular interest is the item of divi- 
dends refunded to policyholders to reduce the 
cost of insurance, these payments aggregating 
$17,842,865, as compared with $10,020,168 paid 
in 1921. 

Last year the Metropolitan issued, revived and 
increased the largest amount of new insurance 
ever recorded by any company in the world, 
the total being $1,802,110,686, 
by 4,872,449 policies. This total 
that of 1921 by nearly $240,000,000. 
Nary insurance written 
totaled $849,265,780, exclusive of $177,471,764 
insurance 


represented 
exceeds 
Ordi- 
during the year 


group insurance, while industrial 
amounted ts $775,373,133, each class of 
insurance showing substantial increases over 
The total 
insurance in force is represented by 27,384,445 


the business of the previous year. 


policies, covering probably nineteen or twenty 
millions of individual lives, for the enormous 
sum of $7,807,556,957, an increase during the 
year of 1,842,023 policies for $801,840,118. 

The tabulation given herewith shows the 
financial and business standing of the Metro- 
politan Life as of December 31, 1922: 
FINANCIAL STANDING AND RECORD IN 1922 
Amite AISOES ik oso ee ws ce ewes $1,259,850,325 
EWGPOASE TE -GOAR e 6. sds see whieieca bs 144,267,301 
Reserves on policies. ......26c000- se 1,145.905,577 
EIVETOCASE | 0 MOA Sc doen aw baisa dele sas 120,342,919 
TGR SE. oo oa 35. oo <a eo et 61,483,411 
ENCFEASE: 40). GOAT oo Sado Sece Receee oes 14,242;231 





rights. 





Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 





INSURANCE ACCOUNT 
New business issued, revived and increased: 
Policies Amount 





CHUBEIR a eco eecerees 559,042 $849,265,789 
oy | eres 4,313,107 775,373,133 
COUP eo eek cceeeus cece 300 177,471,764 

ORNE- boat cu deaseeaaes 4,872,449 $1,802,110,686 

Insurance in force: 

SHMGAUT o.ds:caawcnedeeue : $4,028,770,866 
WGUUISERIAE coe ceceleeedeus 23,875 3,412,232,839 
ee re ere 366,553,252 

ROQAE < i0'0 wactaeeteguen 27,384,445 $7,807,556,957 


Increase in insurance in force 1,842,023 policies for 
$801,849,118. 
RECEIPTS AND DISBURSEMENTS 


Premiums received: 
$142,329,978 


OCROMNABW a ceciceccciccesucnneouces 3 
WattisGile sicsccaccarcsedsemanaces 134,514,935 
Wate ocadeuecdeae spewed eeneys $276,814,913 


DicHeAatl 38 DOAK soi cio 5 necntcanesesine 30,985,973 
Fntevest antl SEWS io cne ccc. ce noes ease 
OCHHEE WICOME < hc cc ci ccnncecicsenenenes 
dts INCE co cccvavncdnsndantuke 
FRENCRSS ME NEARS o 6 dice cle wneisanacmewes 
Payments to policyholders: 
Piree COGS csp cre ca denwndaasues $52,520,142 
ee ee ee 23,916,335 
Annuities, disability, accidental death 


59,518,795 
4.304.593 
$340,668,301 
38,685,602 


1,288,595 


DOMEMISs C16. ai ccs tacecwnwnee iawn 
- € = “eD 
Surrentler Waltes s6. ccs pecs deans 20,067 329 
BPHUIGGNGS:  <s-s0 cieke cawew eens aenee's 18,728,657 


$116,520,968 
25.172,495 


137,479,869 


Total payments to policyholders...... 
INCFEASE 115 VEAP «s o.ceseccneneceenens 
FuiCOMe SAVED §<.ccccrtccindersincnnanes 


The foregoing shows that this company 
leads the insurance world in assets, insurance in 
force, new business paid for and number of 
policies in force, 

On the basis of 302 working days in the 
year, and each day of eight hours, it appears 
that the Metropolitan paid 1210 claims each 
day, the total number being 365,276, while 16,- 

34 new policies were issued and revived each 
day, the average daily production of new busi- 
ness being $5,967,254. Payments to policyholders 
and additions te reserves averaged each day 
$734,218, while the daily increase in assets was 
$477,706. Reducing the transactions still further 
it appears that 2 claim was paid every twenty- 
four seconds, arid the payments to policyholders 
averaged $804 per minute. 

A survey of the growth of the Metropolitan 
during the past thirty years shows remarkable 
strides in every respect. Income has grown 
twenty-five-fold, assets about seventy-five-fold, 





Massachusetts Mutual Life 
Insurance Company 


Springfield Massachusetts 


Incorporated 1851 


A company which throughout 
the seventy years of its history 
has ever enjoyed—because of its 
square dealing toward all and its 
long record of low net cost—the 
good will of its policyholders, the 
confidence and esteem of the in- 
suring public, and the loyalty of 
its representatives. 


Joseph C. Behan, Supt. of Agencies 
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Policy Reserve and all Other Liabilities 
es Ce RUNING. 2. via ent n theo ea eeonas 


In Admitted Assets 
In Insurance in Force 
Kee Goplias ts Fryers. «go ks ee eesewnns 


Great Southern Life Insurance Company 
DALLAS—HOUSTON 





ANNUAL STATEMENT 


December 31, 1922 





ADMITTED ASSETS 


I gg, i, 9. :ann gal C onade ewes ae ee A ee 
LE FLOR ET TE LE oe er Tee eee 
Policy Loans (Within Reserve) 
PLE EY Me ee ee ee eS 
EET Le eR ee ee ML se aE ery 


LIABILITIES 





INSURANCE IN FORCE 





.. 1,273,928.41 
.. 3,795,058 . 00 


$7,300,097 .79 
491,106.04 
3,135,803 .33 
565,394 59 
642,347 .32 





$12,134,749 .07 


$11,259,500. 24 
875,248 .83 





$12,134,749 .07 


$107,475,109.00 


184,907.89 
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Womans Benefit Association’s Plans 

A most interesting event is being planned by 
the Womans Benefit Association of Port 
Huron, Mich., for May 29 at Los Angeles, Cal. 
A Marathon meet will be staged, celebrating 
the four years of a Marathon campaign in the 
association for which trips were awarded to th 
Pacific Coast for a stated amount of protection 
secured. 
On this occasion the association is holding its 


quadrennial supreme convention at the Coast 
meeting at Los Angeles, San Francisco, Port- 
land, Seattle and Vancouver, where meetings 
will be held. It is expected that over 10,000 
visitors will enter Los Angeles for this big 
event, and fully 3000 women from the East will 
take the trip. Already 150 guard teams have 
signified their intention of going, and to the 
founder and leader, Miss Bina M. West, goes 
the credit of planning this great fraternal event, 
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The Womans Benefit Association enjoyed af 
unusually successful year in 1922. 


Connecticut General’s New Appointments 

Promotions have been made by the Con- 
necticut General Life of Hartford as follows: 
Roger W. Grant, to assistant secretary, life 
department; James L. Cole, to assistant supef 


intendent of agencies: Dr. Z. H. Ellis, to assist: | 
i 


ant medical examiner, 
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surplus over fifteen-fold, number of policies ten- 
fold, insurance in force twenty-five-fold. In the 
last decade income has more than trebled, assets 
have trebled, surplus nearly doubled, number of 
policyholders more than doubled, while out- 
standing insurance has trebled. The accom- 
anying table affords a concise summary of this 


P : ele 
ingle generation: 


growth ina s 
THIRTY YEARS’ GROWTH 


1892 1902 

PCR ee $13,307,811 $43,336,284 

EI AA $16,506.282 $89,168,791 

ee cepicies $3,674,516 $10,351,338 

Oe capicwses 2.719.860 6,976,651 

Lee cool in force.....- $310,767,876 $1,219,166,427 
1912 1922 

arene $106,786,074  $340,668,301 

— Bel are St $397,913,443 $1,259,850,325 

oe SS $34,842,972 $61,483,411 

TEES 12°837.042 97,384,445 

os in ~.$2,604,966,102 $7,807,556,957 


Insurance in force.... 

The Metropolitan Life owns its own home 
office building, which is one of the landmarks 
of New York city. The expansion of the com- 
pany’s business has necessitated a constantly 
wider use of the floor space in this building for 
the exclusive use of the company in caring for 
its business. In the building are amply fur- 
nished rest rooms and recreation quarters for 
the exclusive use of employees, as well as a 
library, emergency hospital and a restaurant. 
Employees in ill-health are afforded an oppor- 
tunity to secure rest and excellent medical atten- 
tion at the company’s sanitarium at Mt. Mc- 
Gregor, N. Y., where a large number of em- 
ployees have regained their health. In addition 
to this welfare work among employees, the com- 
pany maintains a visiting nurse service for 
policyholders, which has proved most valuable 
in giving care and comfort to many families in 
great want and suffering. Through the publi- 
cation department, the Metropolitan Life has 
published and distributed among policyholders, 
school children and others millions of pamphlets 
on the care of the health, sanitation, diet and 
other matters relating to public and individual 
health. Since 1909 the company has spent a 
total of $26,256,026 for welfare work in all de- 
partments and divisions. 

This institution, representing as it does about 
one-sixth of the population of America, 
is representative of American institutions. 
Founded upon initiative and carried forward 
on the principle of service to the greatest num- 
ber, the Metropolitan Life can truly be said to 
be a “company of the people, by the people and 
for the people.” Completely mutualized, the 
Metropolitan is owned and controlled by its 
policyholders. Its banner year of 1922 will go 
down as one of the stepping stones in a period 
of development as yet only partially realized. 


Shenandoah Life Reports Fine Gain in 
January 

The new business for January for the Shen- 
andoah Life of Roanoke, Va., shows an in- 
crease of 50 per cent over January of last year. 
Agency Manager W. F. Macallister says this 
not only shows the improvement in general 
business conditions, but also an increased activ- 
ity on the part of the field men. The list of 
active producers for the company for January 


exceeds that of any other month in the history 
of the company. 

The agency manager also reports that the cir- 
cularization bureau is showing very good results 
and that the company intends to increase the 
facilities of this bureau during the coming year. 
The agents who are using the bureau have 
showed a phenomenal increase in their business. 

The C. W. Estes Agency of South Carolina 
leads all the agencies for January in production. 
South Carolina also holds the honor of being 
the leading State in production. 

It is expected that the company will this year 
write approximately $30,000,000 of business and 
plans are now under way to consummate this 
expectation. 

The Shenandoah Life has appointed Todd and 
Delaney, general agents for Nashville, Tenn., 
District, succeeding P. H, Hicks. They sent in 
five applications for $25,000 with their contract 
(this representing their first two days’ work). 

W. A. Powell, field supervisor of the Shen- 
andoah Life, in charge of North and South 
Carolina, won the Supervisors’ Popularity Con- 
test held in January. 


Niutual Life of Illinois 

Secure, conservative, constructive, are terms 
which well portray the Mutual Life of Illinois 
of Springfield. Its annual statement for the 
year ending December 31, 1922, is conclusive 
evidence that its management has the faculty of 
discerning the prerequisites in successfully build- 
ing a life insurance company. Its investments 
are made only in the soundest of securities, its 
progress has been upon a substantial basis, and 
its policies and service to agents and policyhold- 
ers are of the type which safeguard their best 
interest and sccure their confidence and con- 
tinued co-operation. During 1922 the amount 
of new insurance written was $5,600,168, over 
$3,500,000 more than in 1921, and on December 
31, last, insurance outstanding was $10,040,114, 
representing a net insurance gain of $3,970,351. 
This increase is remarkable in considering its 
proportion to the business written. The com- 
pany is very optimistic in regard to the com- 
ing year and proposes to write between seven 
and eight millions of business. Unquestionably 
high pressure methods might increase this vol- 
ume, but in line with the company’s conservative 
policy, whose cone object in view is to build one 
of the best life insurance companies in the 
Mississippi Valley, this is rightly considered 
sufficient. 

The statement further shows that on Decem- 
ber 31, last, the Mutual Life had assets of $512,- 
193, representing an increase of $132,140 during 
the year. They are composed chiefly of first 
mortgage loans, amounting to $293,500; home 
office building, $54,109; policy loans and liens, 
$72,004; and cash, $93,497. The principal items 
of liabilities totaling $270,400 are the policy re- 
serve of $226,366, and the reserve for dividends 
of $5026; the cash capital is $200,000, and the 
net surplus, $41,792, thus giving a surplus to 
policyholders of $241,792. In addition to the 
life business the company also conducts an 
accident and health department, in which it had 
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premiums in force on an annual basis totaling 
$260,178. 

When it is considered that the Mutual Life 
started business as a legal reserve company 
but three years ago, on January 10, 1920, these 
figures represent unusual growth and reflect 
credit upon the men who have made its success 
possible. H. B. Hill, the president of the com- 
pany, well merits the lion’s share of credit, as 
much is due to the successful and enterprising 
methods he has used in establishing the com- 
pany. Mr. Hill has further secured the success 
of his company by surrounding himself at the 
home office in Springfield, Ill., with high-class 
men as officers. They are: J. Fairlie, vice- 
president and actuary; J. R. Neal, secretary and 
medical director; N. H. Walt, vice-president 
and agency director of the life department; F. 
M. Feffer, vice-president and agency director of 
the accident department; J. M. Loring, general 
counsel, and C. E. Hites, director. 


American National of Galveston, Tex. 


The financial statement of the American Na- 
tional Insurance Company of Galveston, Tex., 
as of December 31, 1922, is an excellent one. 
This, the seventeenth annual one for this com- 
pany, which was organized and licensed in 1905, 
shows that the assets amounted to $14,296,623, 
representing a gain of $2,623,687 over the year 
previous. Comprised in the assets of the com- 
pany are mortgage loans of $5,352,504; bonds, 
$4,214,350; policyholders’ loans, $1,458,246; 
cash in banks, $1,726,730, and real estate owned, 
$917,418. The company has a surplus to policy- 
holders of $2,555,824, a gain during the year 
of $741,928; and the company has further spe- 
cial and contingent reserves amounting to $173,- 
682. The American National values its policies 
on the full American experience three and three 
and one-half per cent reserve tables, and the 





c Ask for— 


“Assume something ; 
push the buyer 
over the line” 


a booklet telling how direct-mail ad- 
vertising—the most effective adver- 
tising to-day for local, limited terri- 
tory requirements—will build 
volume of business for any fire in- 
surance agency. 

Lively, timely little facts are contin- 
ually jumping out into startling evi- 
dence in a fire insurance agency— 
facts developed by real service to 
the property owner, and which if 
made known in a proper way to 
your possible clients will bring their 
insurance writing to you, because 
men go where it is known their need 
will be most intelligently cared for. 
Direct-mail advertising puts the know- 
ledge of such service before property 
owners in a very personal way. My 
service on the plan, fuliy outlined in the 
booklet, is for only one agency in a city. 
Write for the booklet 16A now. 


WILLIAM S. HULL 
Direct--Mail Sales Service 
«MADISON, CONNECTICUT 
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Condensed Annual Statement. 








1922 


New Business Issued (Excluding Group)............... $ 56,116,675.00 $ 


316,121,936 .00 
12,802,320 . 22 
49,198,255 .02 

2,608,083 . 67 
3,953,527 .05 
4,832,639 .00 

500,000 .00 


Business in force (Excluding Group).................. 


ea ey Oe ais eee ra exgsales eka aoe a oR ee 
EE EE LEE Te See eee 
Dee Er PORNO... «.. 0nd i ceniweeiveus ss 


Provision for future profits to Policyholders............ 


re ee re ee br er ee 


Evidences of Prosperity and Progress 


(1) Substantial increase in new business and in business in force. 


(2) Assets of nearly $50,000,000. 


(3) The interest rate for 1922 was 7.18%; the expense rates were materially reduced 


and a very low mortality rate was experienced, resulting in: 


(a) A further demonstration of the Company’s superiority in profits to policy- 


holders. 


(b) Increased financial strength. 
and Unassigned Surplus. 


ESTABLISHED 1892 


Increase over 


1921 

1,888,713 .00 
29,403,171 .00 
1,251,359 .23 
6,667,747 .93 
477,804.05 
990,195.11 
861,006.00 
200,000 .00 


Large sums added to Contingency Reserve 





A 1923 Result: 


20 YEAR ENDOWMENT. AGE 35. $1000. 
Policy issued in 1903, maturing in 1923. 


Tatel Cash Value avatlalsio int 1003... . .. 5 ec cc che cn cc ccccesavs 





THE FULL REPORT WILL BE MAILED ON REQUEST. 


PREMIUM $49.50. 


$1505.00 
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SS 
total net reserve at the end of the year was 
$11,202,951. ; 

On December 31 last the life insurance in 
force amounted to $181,457,790, which was a 
gain of $23,758,023, and secured its position as 
the leading life insurance company in the State 
of Texas. The company transacts, in addition 
to ordinary life, industrial life as well as acci- 
dent insurance, and is well qualified to meet 
the requirements of 
During its seventeen years of existence it has 


every insurable person. 
built up a conservative and well-managed busi- 
ness, and since its organization it has paid 
policyholders, 0 r their beneficiaries, $12,549,110. 

The company as rapidly increased its volume 
of business upon sound 
actuarial methods. The company has always 


since organization 
been well managed, particular care being taken 
in the making of satisfactory and remunerative 
investments. In addition, the company has kept 
its expenses well within the bounds of efficient 
underwriting, satisfied its clients by prompt 
payment of claims and in every way has acted 
for the best interests of its policyholders. The 
officers who are responsible for its growth are: 
W. L. Moody, Jr., president; Shearn Moody, 
T. L. Cress, second vice-presi- 
secretary; N. V. Morgan, 
Groshenny, treasurer ; 
Hubert 
de- 


vice-president ; 
dent; W. J. Shaw, 
assistant secretary; M. 
R. V. Brazzil, assistant treasurer; C. 
Anderson, manager of agencies, ordinary 
partment; N. E. actuary; R. A. 
Mclver, assistant actuary; E. B. Russom, audi- 


Gorton, 


tor; J. R. Sayre, claim adjuster; Dr. Edward 
Randall, dedi’ director; Dr. W. J. C. 
Weimers, assistant medical director; C. W. 


Williams & Neethe, 
Darrouzet, assistant 


Nugent, general counsel ; 
general counsel : John L. 
general counsel. 
Amicable Life Makes Pleasing Gains 
An analysis of the statement of the Amicable 
Life Insurance Company of Waco, Tex., dated 


December 31, 1922, shows that the company 
made gratifying gains in various directions. It 
increased its insurance in force by over $2,362,- 
000, Or more than II per cent; its new insurance 
$5,088,000, a gain of 7 


its admitted assets increased over 9 per cent; 


issued exceeded $ per cent; 
its premium income increased 8 per cent; and 
its total income increased 17 per cent over 1921 
fieures. 

The company now possesses admitted assets 
amounting to $4,661,099, and after setting aside 

policyholders’ reserve of $2,986,014, it shows 
a surplus for the protection of policyholders of 
$1,576,146, including $820,000 capital. 

Prominent among the company’s resources 
are mortgage loans to the amount of $1,884,722; 
real estate, $951,134; cash in banks, $520,916, 
and policy loans and premium notes within the 
policy reserves, $1,013,301. There are also bond 
investments, accrued interest and other assets 
of smaller amounts. The company’s home office 
building is a tall, modern structure, which well 
symbolizes the solidity and strength of the com- 
pany. 

Its premium income, last year, was over $720,- 
000, and its tctal income more than $1,116,000. 
At the end of 1922 it had $23,098,061 of insur- 
ance in force, and it had paid policyholders, 
since organization, $1,646,484. The company has 
$1,000,000 deposited with the treasurer of the 
State of Texas for the protection of policyhold- 
ers, which is stated to be the largest deposit of 
its kind ever made in Texas. 

The officers of this enterprising institution 
are: President and actuary, A. R. Wilson; 
secretary, J. P, Massey; general attorneys, Wil- 
& W ‘ities: loan inspector, H. M. 
medical director, Dr. Carl Lovelace. 


liams 
Minier ; 
Progress of Western National Life 
During 1922 the insurance in force of the 
Western National Life of Cheyenne, Wyo., in- 


and on December 
During last 


creased about I5 per cent, 
31, 1922, amounted to $12,005,345. 
year the new paid-for business substantially in- 
creased, having amounted to $5,124,053. The 
assets likewise showed a considerable increase 
and at the end of 1922 amounted to $831,673 
Notwithstanding a considerable addition to the 
company’s reserves during the past year, the 
surplus showed an increase and now amounts 
to $275,635. 

An examination of the company by the insur- 
ance departments of Colorado, Kansas and 
Wyoming was recently completed and the 
examiners commended the company because of 
its low mortality rate and good selection of 
and its conservatism in making invest- 
there being no past due interest on 


risks, 
ments, 
December 31, last, and also upon other fea- 
tures of its administration. They found the 
company to be in excellent condition and effi- 
Kendall, president of 
is to be congratulated 


ciently managed. J. T. 
the Western National, 
upon the successful results of the year’s opera- 
tions. 


Northwestern Mutual Life’s Big Advances 


In 1922, ihe Northwestern Mutual Life of 
Milwaukee made handsome gains, among them 
having been an increase of over $149,000,000 in 
insurance in force, making the total $2,499,- 
629,811; a gain of $6,022,998 in new business, 
which later aggregated $265,781,865; an in- 
crease of $7,360,971 in income to $110,881,382; 
an increase of $4,818,720 in payments to policy- 
holders, which amounted to $58,729,087; the 
addition of $39,210,614 to assets, which now 
aggregate $546,296.308, and an increase of $8,- 
784,886 in contingency reserve, which now 
amounts to $33,620,640. President W. D, Van 
Dyke and his capable official staff merit con- 
gratulation upon the success of the year’s work. 








TRANSACTIONS OF LIFE INSURANCE COMPANIES OF THE UNITED STATES IN 1922 


The figures presented herewith have been supplied officially to Tue Srecrator by the life 
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American Life Reinsurance, Dallas........... 1922 $658,778 $442,767 vascviee ni 
1921 583,030 406,525 ‘ 266,583 89,559 
Bankers Life, Des Moines.........ccccceece 1922 56,624,293 15,972,430 16,342,373 19,524,179 9,155,620 


1921 50,251,811 16,5 


7,909,220 





17,713,601 


3,72 15,244,742 





Citizens Bite, “New Origine, ac erences 1922 54. 442 £0,079 100,412 102,960 34,024 
1921 15,526 26,975 111,139 115,161 34,9388 
Connecticut Mutual, Hartford............... 1922 108,261,903 8,641,844 13,774,748 19,074,530 = 8,916,708 
1921 96,204,771 6,848,688 12,621,920 17,476,582 9,095,596 
Continental Life, Wilmington..............0. 1922 5,526,330 1,769,031 1,221,930 1,678,403 376,566 
1921 4,560,212 1,409,092 1,114,204 1,815,767 293,786 
Equitable Life, Des Moines.............000- 1922 44,995,788 4,442,512 9,855,536 12,301,332 4,165,174 
1921 39,234,839 4,011,194 9,048,305 11,044,740 8,135,073 
Metropolitan Life, New York..........0see0 1922 1259850326 88,504,757 277,017,287 338,330,254 116,520,968 


1921 1115583025 


65,428,792 245,930,819 300,527,613 91,348,478 


insurance companies for the year 1922, 


The figures for 1921 are inserted for 
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$196,517 $15,355,314 $32,019,215 $4,873,172 
139,875 15,193,056 27,146,043 3,120,698 
13,868,798 120,166,064 662,093,755 51,418,156 


12,299,318 111,683,018 610,675,609 55,192,296 





94,655 b531,524 b803,954 b3,804 
104,225 b445,199 b800,150 bS00,150 
12,245, 67,965,314 447,300,037 34,061,033 
12,323, 62,527,294 413,239,004 30,529,476 
S5S.\S66 9,039,763 40,020,467 4,640,714 
703,296 7,333,168 35, 377,753 8,803,765 
6,780,262 56,132,399 313,132,593 26,197,976 


286,934,616 32,396,209 
24,118 4@503,056,844 
b298,792,274 
a391,918,878 
b233,776,447 

112,764,502 


55,904,487 
a938,404,946 @4,395 
b775,373,133 b3,412, 
a897,949,212 @3,892,267 
b666,840,395 63,113 


5,575,444 





199,444,971 





40,729,704 180,753,703 ‘328, ¥ 749, 251 











Mutual Benefit, Newark ..........eceeeeeees 1922 334,794,282 $2,845,373 50,777,199 67,875,071 31,311,255 
1921 s0asanies 27,189,734 $7,035,975 62,274,316 29,211,023 37,946,234 168,516,755 1,415,984,749 104,932,198 
New York Life, New York..........esse000- 1922 988,552,210 132.262,884 157,166,049 210,557,386 162,634,075 196,752,667 4,042,169,658 226,071,154 
1921 952,632,139 118,525,744 149,476.184 200,393,486 124,308,409 158,860,035 3,816,098,524 278,799,778 
Pacific Mutual, Los Angeles.........s00eee0. 1922 67,710,819 6,281,475 = 15,076,255 7,321,486 12,417,032 $33,715,680 43,559,637 
1921 65,199,251 7,623,098 13,884,435 6,819,229 10,938,969 390,156,048 39,7 47,1 092 
Lwin City. Ge Patil, ace. aac en) teen ee 1922 424.155 144,900 5 $1,008 90,590 1,003,500 4,065,298 — 738,155 
1921 375,127 142,486 24,909 72,450 1,087,877 1,142,453 —278,475 





a Ordinary business. b Industrial business. 
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W. L. Moody, Jr., President 


ASSETS 


Real Estate Owned............... 
pentemere Toens...... 2... .00620-: 
Collateral Loans..... 
Loans Made to Policy vholders ( in 
This Company’s Policies). ay 
NSIARNAS ORE eee eR nee whee vie 
Cashin wsanks:.......<6.4. et 
Certificates of Deposit........ ; 
Interest Due and Accrued......... 
Deferred and Uncollected Premiums 
Unearned Premiums on Fire 
Insurance Policies. ............. 


$917,417 


American National Insurance Company 
OF GALVESTON, TEXAS 


Shearn Moody, Vice-President W. J. Shaw, Secretary 


FINANCIAL STATEMENT, DECEMBER 31, 1922 


G1 
5,352,594. 


38 


25,000.00 


1,458,245. 
4,214,350. 
46 


1,718,881 


7,848. 
316,604. 


284,967 


713.6 


93 
01 


15 
78 
99 





$14,296,623. 


Gains Made During the Year Ending December 31, 1922. 


Increase in Insurance in Force............... $23,758,023 .00 
Increase in Admitted Assets. 
Increase in Surplus 








LIABILITIES 
Net Reserve (American Experience 
3 and 3 % Per Cent)........... $11,202,951.35 
Special and Contingent Reserves... 173,682.00 
Reserves for Death Losses in Pro- 
eess of Adnistment....... 666220 134,739 .47 
Reserve for Taxes, etc............ 89,770.93 
Miscellaneous Liabilities........... 139,656.13 
Capital Stock..... $1,000,000. 00 
oo 1,555,824. 05 
Surplus Security to Policyholders... 2,555,824. 05 
ncaa cd rue roan aka a $14,296,623 . 93 


2,623,687 .00 
741,928 .24 













LIFE INSURANCE 
IN FORCE 


$181,457,796.00 


Ordinary Life, Industrial 
Life and Accident Insur- 
ance to Meet the Require- 
ments of Every Insurable 


Person. 
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Operates in Twenty States and the Republic of Cuba 
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Automobile, Health, Fire and Marine Insurance Decisions 
By Harry B. Brapsury, of the New York Bar 








Automobile 

Collision; striking embankment by auto- 
mobile out of control. ; 

The collision hazard in an automobile policy 
insured the owner “against loss or damage to 
any of the automobiles herein described, includ- 
ing its operating equipment while attached 
thereto if caused solely by being in collision 
with any other automobile, vehicle or other ob- 
ject, either moving or stationary.” At the time 
of the accident for which. claim was made, the 
plaintiff was driving the insured car over a hill, 
and when he came to the top of the hill some- 
thing went wrong with the steering gear and he 
lost control of the car, which started down hill 
and ran into and up an embankment outside of 
the road. The car struck the embankment al- 
most at right angles and both front wheels 
were broken and the car turned over. The em- 
bankment was about ten feet from the road. 
It was held that this was such a collision as 
was described in the policy, and a judgment in 
favor of the owner of the car was affirmed. 
Interstate Casualty Company v. Stewart, —— 
Ala. ——; 94 So. 345. 





Health 

Revival of policy after lapse; disease con- 
tracted within stipulated time after revival 
of policy. 

A policy of health insurance provided for a 
revival after a lapse for nonpayment of pre- 
mium. In such a case, however, the policy 
stipulated that it would cover the effects of 
injury or disease received or contracted after 
the expiration of twenty-eight days from the 
revival. The policy lapsed on February 21. It 
was reinstated under its terms on February 28, 
by the payment of the arrears. After the re- 
vival the insured contracted a disease from 
which he died within twenty-eight days after 
the revival. The plaintiff, in an action on the 
policy, contended that the defendant was 
estopped from denying liability because it had 
accepted the premium and on other occasions 
after the policy had lapsed accepted those then 
due and in arrears. It was held, however, that 
as the premiums were accepted under the specific 
terms of the policy that no recovery could be 





had. Taylor v, Latin American Life and 
Casualty Insurance Co., ——La. ——; 94 So. 
375: 

Fire 


License; failure to pay; effect on liability 
of company. 

The failure cf a fire insurance company, doing 
business in the State of Georgia, to pay the 
license fee required by law of insurance com- 
Panies doing business in that State, does not 
relieve such a company from liability to its 
policyholders upon policies thus issued in viola- 


tion of law. Hart v, Lee, —— Ga. ——; 114 
S. E. 644. 


Waiver of proof; failure to furnish blanks. 

The insured, immediately after the destruc- 
tion of his property by fire, requested the in- 
surer’s local agent to furnish blanks upon 
which to make proof of loss, and was informed 
by the agent that he had no such blanks, but 
that he would request the blanks from the in- 
He did make such request, and was 


surer. 
informed that the loss would be handled 
through another office. The insured, after 


again requesting such blanks from the agent, 
without success, made and delivered to the in- 
surer a list of the property destroyed, itemized 
and separately valued, within sixty days before 
filing suit on the policy, having never at any 
time received from the insurer any letter or 
other communication. It was held that the con- 
duct of the insurer amounted to a denial of lia- 
bility and relieved the insured from the neces- 
sity of making proof. Springfield Fire & Ma- 
rine Ins. Co. v. Whisenant, ——, Tex. Civ. App. 
——; 245 S. W. 963. 





Marine 

“Collision;” impact with floating object 
other than another vessel. 

On a claim under a marine policy it appeared 
that the insured tug was going at a slow speed 
in the slip at the Bush Terminal, Borough of 

3rooklyn, New York city. A shock was felt 
on board, the engine started to turn 175 to 200 
revolutions a minute, instead of the normal 75, 
and steam was shut off and the boat stopped. 
On investigation, it was found that the pro- 
peller wheel had been carried away, together 
with a part of the shaft to which it was at- 
tached. The shaft broke in the stern bearing 
and the break was new and there was no flaw 
visible. A plank was broken at the stern di- 
rectly above the propeller wheel and the copper 
sheeting over it, which had been in good condi- 
tion before, was rolled up and bent in. It ap- 
peared from uncontradicted testimony that the 
break was such as would be caused by contact 
with some floating object. It was held that the 
contact between the vessel and a floating, but 
non-navigable, object, constituted a “collision” 
within the meaning of the word as used in a 
policy of marine insurance. Carroll Towing 
Co. v. 4ztna Ins. Co., 203 App. Div., 430; ——— 
N. Y. Supp. 





Regulation of Insurance Companies 

Constitutional law; insurance is purely 
intra-state and may be regulated by Legis- 
lature. 

A state may regulate the conduct of insur- 
ance corporations, domestic or foreign, as insur- 
ance is a business affected by a public interest. 
It is purely intra-state and the state has power, 
though not unlimited, to require foreign com- 
panies to accept conditions different from those 
imposed on domestic corporations. It was held, 
therefore, that the provision of a State statute 
providing that a policy of hail insurance should 


17 


take effect twenty-hour hours after the applica- 
tion is taken by the local agent, and if the com- 
pany declines to write the insurance it shall 
notify the applicant and the agent by telegram, 
was a proper regulation of such insurance by 
State authority. National Union Fire Ins. Co. 
v. Wanberg, LES. -; 43 Sup. Ct. 
32. = 
New York Legislation 

ALBANY, N. Y., February 14.—Although busi- 
ness generally in the legislature thus far has 
been very slack, considerable progress has been 
made in advancing insurance measures through 
the House. This is true especially with refer- 
ance to bills advocated by the State Insurance 
Department. Assemblyman Hutchinson’s bill, 
just advanced by the House, amends sections 
84 and 97, insurance law, in relation to the 
valuation of group life insurance policies, and 
to limitation cf expenses. 

The Senate judiciary committee has reported 
favorably Senator Cotillo’s bill, amending the 
workmen’s compensation law by providing for 
proof of dependency in foreign countries. 

Bills have been introduced in two Houses, 
as follows: 

Senate committee on taxation, amending sec- 
tions 133 to 130, insurance law, by providing that 
tax moneys from agents of foreign fire insur- 
ance companies, received by city treasurers, 
shall be placed to the credit of a special fund, 
which, less the amount contributed to the State 
Firemens Association, shall be used for the 
operation and maintenance of city fire depart- 
ments, in reduction of city appropriations for 
such purposes, unless such moneys are now 
used by law for firemen’s pension funds. 

Assemblyman Hutchinson, amending  sub- 
division I, section 231, insurance law, by author- 
izing fraternal benefit societies, fulfilling certain 
specified conditions, to issue to members whole 
life, limited payment and endowment certificates. 

Senator Dunnigan and Assemblyman Hutch- 
inson, amending sections 60 and 248, insurance 
law, by extending the prohibition against mis- 
representation to include fraternal benefit so- 
cieties, operating on the subordinate lodge sys- 








tem. 

Senator Cotillo, amending section 21, work- 
men’s compensation law, by providing that in 
the absence of substantial evidence it shall be 
presumed an accidental injury, if proven, arose 
out of and in the course of employment. 

The House kas passed the following bills of 
Assemblyman Hutchinson: 

Adding new subdivision 3-a, section 50, work- 
men’s compeiisation law, providing for payment 
of compensation by municipal corporations to 
municipal employees. 

Amending section 31, insurance law, in rela- 
tion to filing a certified copy of the certificate 
of authority of the State Insurance Superin- 
tendent, by persons, firms or corporations, act- 
ing as agents of foreign insurance companies. 
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RITISH AMERICA ASSURANCE CO. 


TORONTO, CANADA 
INCORPORATED 1838 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS 
AND STRIKES 


UNITED carers BRANCH 
January 1, 1922 








tai Liga ENS a wie anK ae Nea $2,256,915 
ist een acc akinna hia Cee eR aee 1,601,036 
No ihe s Ca yee eae eee RE $655,879 


W. B. MEIKLE, President and General Manager. 








NORTHERN INSURANCE Co. 


OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


GUSTAVUS B. HOLT, Special Agt. 


JOSEPH W. BECK, Special Agent 
72 Kilby Street, Boston, Mass. 


56 Richton Ave.. Detroit, Mich. 


W. £. RAY, Special Agent FRANK G. DELA HUNT, 


Terre Haute, Ind. Special Agent 
726 Racine Street, Milwaukee, Wis. 


ERIK LINDSKOG Special Agent 


C. C. CRANDALL, Special Agent 
7 W. Lake St., Minneapolis, Minn. 


Cambridge Springs, Penn. 


RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 











EVERY INSURANCE MAN | 


r7 Who travels as Solicitor, Auditor, 
[i B Inspector or Adjuster i is 
Gn), ELIGIBLE 
Sueno TO THE 


lowa State Traveling Men’s Association 


*‘Oldest and Best’’ 





Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to May 1, 1923, for $2.00 


Write tor Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 
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UNION HISPANO AMERICANA 


FIRE AND MARINE 
INSURANGE COMPANY 


31 SOUTH GIILLIAM STREET 
New York 


MARINE INSURANCE AND REINSURANCE 
FIRE REINSURANCE 


TELEPHONE BROAD 4478 





(cena ccldent 


FIRE AND LIFE 













je RICHA2DSON, United States Manager 


GENERAL BUILDING > 47 & WALNUT STS 
PHILADELPHIA 


Dey, 
i aASSURANCE CORPORATION, La. 








ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1922 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 


Cash Capital, . . . . $1,250,000.00 
Net Surplus, ... . $2,840,571 
Surplus to Policyholders, $4,090,571 

W3STERN DEPARTMENT | 
NEAL BASSETT, V.P, and Mgr. 
W. Tf. BASSETT, Ass’t Manager 
CHICAGO, ILL. 





EASTERN DEPARTMENT 














Great American 
Insurance Company 


New Pork 


INCORPORATED - 1872 


STATEMENT JANUARY 1, 1922 


CAPITAL 


$10.000,000.00 


RESERVE FOR ALL “OTHER LIABILITIES 


20,592,99'7.95 


SURPLU 


12,213,.010.92 
42.806.008.87 


133,275,321.56 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 31, 1921 





United States Government Bonds 


owned by the Company equal its 
Capital Stock of $10,000,000 


Home Office, One Liberty Street 
New York City 


Western Department Pacific Department 
— i: SAGE, Gen’] Mgr. GEORGEH.TYSON, Gen’lAgent 
L. CH, Manager 210 Sansome Street | 
76 West 8 set St., Chicago, II. San Francisco, California 
Boston Office Marine Department 


ROGERS & HOWES, Managers WM.H.McGEE & CO., Gen’l Agts 
4 Liberty Square, Boston, Mass. 15 William Street, New York City 
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w. E. TUTTLE DEAD 


New Jersey Commissioner Succumbs 
After Long Illness 
Trenton, N. J., February 11.—State Bank- 
ing and Insurance Commissioner William EF. 
Tuttle, 
Union county, as the result of malignant endo- 
which had its origin with an attack 


Jr., died to-day at his home in Westfield, 


carditis. 
suffered by the Commissioner last September, 
when he was the independent Democratic candi- 
date for nomination at the primaries for gu- 
hernatorial honors against Governor George S. 
Sizer. The physicians in attendance and the 
family of Mr. Tuttle knew that the end was 
inevitable for the past two weeks, although there 
were brief periods when the condition of the 
Commissioner indicated slight improvement. 
Commissioner Tuttle was in his fifty-third 
year at the time of his death, having been born 
a Horseheads, N. Y., on December 10, 1870. 
He was educated at the Elmira Free Academy 
and at Cornell University. Since 1897, he was 
engaged in the lumber business at his home town 
of Westfield with his brother, Arthur D. Tuttle, 
Mr. Tuttle was active in the councils of the 
Democratic party in Union county, where he 
served as chairman of the Democratic County 
Committee. He was elected to Congress in 1910, 
and re-elected in 1912. 
leaders of both political parties as being one of 


He was regarded by the 


the soundest business men in Congress. 

The Commissioner was a delegate to the 
Democratic National Conventions of 1908 and 
1916. In 1915, he was appointed by President 
Weodrow Wilson as the sole 
from the United States to the National Ex- 


commissioner 
position of Panama. For his services at the 
exposition, he was warmly praised by the Presi- 
dent of the Republic of Panama, and also by 
Robert Lansing, then Secretary of State of the 
United States. 
try and Panama were strained at the time, and 
Mr. Tuttle performed a delicate task tactfully 


The relations between this coun- 


and with much honor. 

While United States Senator Walter E. Edge 
was Governor of New Jersey, he named Mr. 
Tuttle as a member of the State Board of Con- 
This was in ror. 
Governor Edward I. Edwards in 1921, appointed 
him to the office of State Commissioner of 
Banking and Insurance. 


servation and Development. 


The Commissioner was unmarried. He is 
survived by his brother, Arthur, and a sister, 
Mrs. T. H. Judson of Elmira, N. Y. 
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NEW YORK SURVEYS 

The New Rating Body.—The nominations 
to the governing committee of the new body 
have been made, the election coming this week. 
It would be difficult for an honest observer to 
find any real tangible result that has come out 
of the new law up to the present time. It has 
had the effect of upsetting things more or less, 
but it has apparenttly not accomplished any- 
thing constructive such as many desired and 
expected. Perhaps the time will come when 
the faith of the American in all branches of 
life in new machinery will be shaken so that 
before he changes he will be quite sure that he 
is getting out of the existing machinery all that 
it can do for him and not substitute a new 
machine to do the same work. The new law is 
not a remedy at all, in fact, it is an opportunity 
to lessen responsibility and hold up all advance 
while the new machinery is being put in order 
and declared ready for work. The results so 
far in the new law have been distinctly dis- 
appointing. 

The Valentine Party—The women having 
elected to give a valentine party as, by, and for 
themselves, promptly proceeded to do so on 
Wednesday evening, the 14th inst., at the Drug 
and Chemical Club. It was deemed necessary, 
though why it should have been nobody knows, 
to have a few men present. The speaker was 
Vice-President Barry of the Metropolittan Life 
Insurance Company, who, it is needless to say, 
spoke both entertainingly and wisely to the 
It is probabiy not generally known, 
fact, that if 


women. 
hut nevertheless is a traditional 
at midnight February 14th a woman should 
run around the block in which too William 
street is situated, and at a certain point look 
behind her, she will see the man she is to 
marry. We also understand that one of the 
women present tried this; her name and results 


may be obtained at the Library. 


PHILADELPHIA NOTES 
To Honor Former Insurance Commis- 
sioner Donaldson.—I*riends of former Insur- 
ance Commissioner Thomas B. Donaldson here 
are very much interested in a movement being 
started and now well under way, the purpose 
of which is to present Mr. Donaldson with a 


testimonial of esteem and gratitude, as an indi- 
cation of their appreciation for the splendid 
work done by him during his administration of 
the Insurance Department of this State. No 
person is to be permitted to give more than one 
dollar, as the movement is State-wide and will 
produce, no doubt, sufficient funds for the pur- 
Already many contributions have been 
made. The selection of the gift will be placed 
in the hands of a capable committee 
Philadelphians Mentioned as Insurance 
Commissioner.—Governor Pinchot has not as 
yet selected his Insurance Commissioner. A 
number of Philadelphians have been mentioned 
for the place, the latest of whom includes Wil- 
liam Roper, local lawyer and at present a mem- 
ber of Council in the Quaker City. Robert R. 
Dearden, Jr., for many years connected with 
insurance interests here, is also prominently 
mentioned as a most likely choice. Mr. Dear- 
den, it is understood, is having the backing of 
Alfred M. Waldron, one of this city’s foremost 
insurance men, and a prominent political factor 
Other weil-known local 
insurance men are also said to be backing Mr. 
Walnut street would be well pleased 
Mr. Dearden’s father, 


pose. 


in the State’s politics. 


Dearden. 
with his appointment. 
now deceased, was for many years State Sena- 
tor from Philadelphia, allied with the reform 
factions; this one fact alone should place him 
in great favor with the present Governor. 


BOSTON AND VICINITY 

Elected to Insurance Exchange.—Special 
Agent George E. Moffette, of the National, of 
llartford and allied companies, has been elected 
an active member of the New England Insur- 
ance Exchange. 

Hinckley-Woods_ Entertain. 
officials, special agents, and about 
sixty employees of the Hinckley & Woods 
‘annual jollification party” 
of that agency at the Boston Art Club this 
week. A watch and chain was presented to 
Robert J. Grady, who has been with the firm 


~ Prominent 
company 


agency, attended the 


for twenty years. 

Addresses Insurance Club.— General 
Agent John D. Erskine of the Northern As- 
surance addressed the Security Insurance Club 
at New Haven this week. 








FIRE AND ALLIED LINES 
REINSURANCE ONLY 
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SURPLUS TO POLICYHOLDERS 
ONE MILLION DOLLARS 
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“Twixt the Cup and the Lip” 


“‘Oft times many things fall out between the cup and the lip” 





by Robert Greene, a contemporary of Shakespeare. 

Greene lived a dissolute life and wrote on his death-bed 
‘““A Groatsworth of Wit Bought with a Million of Repentance.” 
The words first quoted above have stuck in men’s minds and we 
have a short modern version— 


Te: words were written over three hundred years ago 


“There's many a slip 
Twixt cup and lip.” 


Almost—but not—to get a thing one has planned for, labored 
for, thought he was sure of, seemed to have in his grasp—that is 
the tragedy of life and endeavor. 

Such things happen from a great variety of causes—some of 
which could not be foreseen. some of which are the fault of 
others. Sometimes they are the result of carelessness or ignorance 
on our own part. But they happen, and we lose what we had set 
our hearts on, and that’s the tragedy. Occasionally the loss can 
be made good—only time and labor may be lost; but usually such 
losses, such failures ‘‘twixt cup and lip” affect us, our children 
and, ultimately, their children. 

What is the most important thing in your life? If the Fates 
were tc offer you just one wish, what would you wish for? 

Would it not be the welfare of your family? 

What would be the greatest calamity that could befall you? 
Would it not be— 





FAILURE IN DUTY TO YOUR FAMILY? 


| If, in order to make sure of doing that duty, you should decide 
| to insure your life, and should apply for a policy and be found an 
| acceptable risk, and then die while the papers were in transit— 
that would be a tragedy indeed! That would be one of the many 
things that fail ‘‘twixt the cup and the lip.””. There is something 
terribly suggestive in that titke—‘A Groatsworth of Wit Bom 
with a Million of Repentance.’’ Greene was writing a record of 
his own life. 

Well, it need not so happen to you; your “ million of repentance” 
may be avoided. 

If you apply to the New York Life Insurance Company for its 
new form of policy, pay your premium with the application and 
are found to be an acceptable risk, you are insured from that 
| moment. This is a new feature of New York Life policies, and it 
| has already saved the insurance of at least one applicant who 
| died before the policy was issued. He was accidentally killed 
and under the Double Indemnity feature, which was also included 
in the policy applied for, his family was paid double the face of 
the policy. In that case, ‘“‘twixt the cup and the lip,”’ something 
fell ‘in’? and not “out.” ' 


Send for a New York Life Agent and find out all about it. 





New York Life Insurance Company, 346 Broadway, N. Y. 


DARWIN P. KINGSLEY, President 

















GENERAL 


ACCIDENT 


UNITED STATES BRANCH 


Financial Statement, 


ADMITTED ASSETS 


emis and Gtocks....<... 6.462055. $7 257,810.03 
Te | 342,309.82 
Cash on Hand and in Banks. 513,634.68 
Other Assets... ...66 5445 2, 126:337 335 


$10,240,092 .38 
$1,545,045. 04 
1,786,961 .65 


Increase in Premium Income...... 
Imerease in Assets..........<4..<: 


December 31, 1922 


LIABILITIES 


Unearned Premium Reserve....... $3,902,541 .02 


Reserve for Losses... . 2.6. cnc cs 3,222,834. 96 
Reserve for ‘Taxes and other Liabili- 
HEE So ok ers wc tt alae ake Ie 778,393 . 04 


50,000. 00 
1,836,323 . 36 
$10,240,092. 38 
$1,029,517.61 
400,000. 00 
357,444 . O4 


Voluntary Reserve for Contingencies 
SURPLUS TO POLICYHOLDERS 


Increase in Statutory Reserves... .. 
Increase in Voluntary Reserve... .. 
Increase in Surplus. 


General Accident Fire and Life Assurance Corporation, Ltd. 


General Building 
Fourth and Walnut Streets, Philadelphia 


FREDERICK RICHARDSON, 
United States Manager 
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J. M. THOMAS GOES TO 
AETNA 


succeeds Ralph B. Ives as Western 
Manager 


FORMERLY MANAGED FIRE ASSOCIA- 
TION 


Not Known Who Will Have Charge of 
Association’s Western Department— 
J. W. Cochran Expected to Make 
Appointment Soon 


Cwicaco, Ten, February 12—John M. 
Thomas has been appointed manager of the 
Western department of the A‘tna Tire Insur- 
ance Company, succeeding Ralph B. Ives, re- 
cently elected president of the company. Mr. 
Thomas has been Western manager for the Fire 
Association of Philadelphia since 1918. He will 
assume his new duties on February 15. 

Mr. Thomas has had valuable training for the 
new work, and is well qualified for the position 
for which he has been chosen. He entered the 
fire insurance business in 1892 as a boy in the 
office of the Phenix of Brooklyn at Topeka. 
Five years later he went into the field, travel- 
ling in Kansas and Oklahoma. In 1900 he was 
made State agent for Texas and Oklahoma and 
nine years later formed a general agency, un- 
der the firm name of Cochran, Thomas and 
Company, located in Dallas. 

Upon the retirement from the firm of James 
W. Cochran, to become Western manager of 
the Fire Association, Mr. Thomas continued the 
agency as John M. Thomas and Company. In 
1908 he retired from the agency business and 
came to Chicago as assistant manager of the 
Fidelity Phenix, resigning at the close of 1918 
to become Western manager of the Fire As- 
sociaiton. 

Just who will succeed Mr. Thomas as man- 
ager of the Western department of the Fire 
Association is not known. The field men of 
that company’s Western office will meet in Chi- 
cago February 20 for their annual session, and 
Vice-President J. W. Cochran will be here 
then and it is expected that he will announce the 
successor to Mr. Thomas. 

Mr. Thomas has played an important part in 
the fire insurance business in the West, being 
bureaus. He was chairman of the committee 
which took up the discussion of acquisition costs 
in the excepted cities of the West. 

Hartrorp, Conn., February 10.—The Etna 
Fire Insurance Ce ympany at their annual meeting 
Thursday elected W. Ross McCain, who has 
heen assistant secretary to the office of secre- 
tary; George L. Barnham, 
made treasurer, and three new assistant secre- 
taries were elected- -J. R. Stewart, William C. 
Roach and S. W. Cornwell. 
| William B. Clark was re-elected chairman of 
the board. A. N. Williams, long vice-president, 
Was re-elected a director, although he was not a 


comptroller, was 


candidate for re-election as a company official. 
Edgar A. Sloan is now senior vice-president. 


Atlas Makes Strongest Statement 

lor thirty-seven years past the Atlas Assur- 
ance Company, Ltd., of London, England, has 
been transacting business in the United States 
and has become thoroughly known throughout 
the country, as it operates in all of the States 
and territories, except Alaska and Mississippi, 
Hawaiian Islands and the 
While the period since 
American branch in 


and also in the 
Dominion of Canada. 
the establishment of the 
1886 seems a lengthy one, the Atlas has been 
doing business for nearly eighty years prior 
thereto, having been founded in 1808 and now, 
therefore, beg 115 years old. 

The report of the United States branch as of 
1922, shows that this fine old in- 
stitution now has more resources in this country 


December 31, 


than at any previous time in its history, its assets 
in the United States now amounting to $5,644,- 
228, this sum representing an increase of about 
$202,000 during the past year. After providing 
for all known liabilities the Atlas shows a sur- 
plus for its United States branch of $1,513,392 
~-an increase of about $79,000 during 1922. 

In this country the Atlas writes the following 
classes of risks: Fire, tornado, automobile, 
sprinkler leakage, rent, leasehold, profits, use 
and occupancy, earthquake, riot and civil com- 
motion, hail and farm, strike and explosion in- 
surance. During the last decade the American 
premiums of the Atlas have more than doubled; 
its assets have about doubled and its surplus 
has increased about 50 per cent. The company’s 
business in this country has been conducted 
along conservative lines and with a desire to 
render prompt and satisfactory service to the 
insured and to agents in every possible way. 
Following the great San Francisco conflagration 
in 1906, which entailed a loss of $1,721,387 upon 
the Atlas, the company paid its San Francisco 
losses by remittances through its home office, 
so that it is well described as “conflagration 
proof.” Since it began business in the United 
States the company has received some $50,000,- 
000 of premium here, and throughout the period 
on an average has experienced a satisfactory 
loss ratio. 

The Atlas being a company with an honorable 
record, covering II5 years, with a reputation 
established in this country by nearly four 
decades of fair dealing, and with a management 
whose prime purpose is to provide safe pro- 
tection to its policyhoiders through a capable 
and loyal field force, it is not strange that the 
United States branch of the company has stead- 
ily advanced in strength and volume of business. 

Oswald G. Boyle, 100 William street, New 
York, is the United States of the 
\tlas, and is ably upholding the traditions and 
policies established by the Atlas during its past 


manager 


history. 





Fidelity and Deposit Withdraws from 
Surety Association 
The Fidelity and Deposit Company has an- 
nounced its withdrawal from the Surety Asso- 
ciation of America, due to the inaction of that 
hody in reference to difficulties in the California 
held. 


rates issued by the Towner Rating Bureau. 


The company will continue to observe 
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MONOPOLY BILL OPPOSED 
Hearing at Aten Brings Out Unusual 
Array of Forces 


S. UNTERMYER AMONG SUPPORTERS 


State Fund Severely Criticized for Delayed 
Payments and Underpayments 

Arpany, N. Y., Feb. 13.—Supporters of the 
bills providing for the establishment of a 
monopoly on the part of the State in compen- 
sation insurance were confronted by an un- 
usual array of opposing influential industrial 
and business interests at the legislative com- 
mittee hearing held in the Assembly chamber 
Tuesday afternoon. 

Against the measures were over sixty organ- 
izations located in all parts of the State, while 
those favoring the bills were identified almost 
wholly with labor bodies. 

Among the opponents of the measures were 
representatives of various insurance corpora- 
tions and insurance organizations, transporta- 
tion and telephone companies, chambers of 
conimmerce, real estate associations, and of many 
other industrial undertakings. 

The hearing, which continued over three 
hours, was conducted at a joint session of the 
Senate judiciary and labor committees and the 
Assembly insurance committee. 

Conspicuous among the advocates of the bills 
was Samuel Untermyer. Former Senator 
Charles C. Lockwood, chairman of the housing 
committee, also attended the hearing. 

It developed during the discussion that the 
housing committee had consented to an amend- 
ment to the bill which would allow of self- 
insurance in the event that damages were fixed 
by the Compensation Bureau. The opposition 
announced, however, that no proposed modifi- 
cations could win it over to support the pro- 
posed legislation. 

The State Industrial Commissioner filed a 
brief in which he declared that he had no 
opinion to express about the bills under debate, 
and that he declined to go on record for an 
exclusive State fund. 

The leading arguments against the measures 
were made by Jeremiah Connor, counsel for the 
Insurance Federation of New York State, and 
Judge Joseph A. Kellogg on behalf of the stock 
insurance companies. Conditions in the State 
fund today were characterized as scandalous; 
delay in payments and the underpayment of 
claims were referred to; the right of citizens 
engaged in business to buy their insurance was 
stressed, and emphasis was laid upon the fact 
that upwards of ninety per cent of the em- 
ployers of the State have elected not to buy 
their insurance in the State fund. Attention 
also was directed to the result of a recent in- 
vestigation which disclosed the unbusinesslike 
methods involved in the management of the 
State fund. 


Paul B. Sommers Promoted 
Paul B. Sommers, heretofore superintendent 
of agencies of the American of Newark, has 
heen elected a vice-president of the company. 
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Public Accountant 











HARRY C. LANDWEHR 
CERTIFIED PUBLIC ACCOUNTANT 
Insurance a Specialty 


75 Maiden Lane New York City 
Telephone Beekman 3461 





Actuarial 
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Actuarial 








DONALD F. CAMPBELL 
CONSULTING ACTUARY 


$43 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 








W. H. GOULD 
ACTUARY & EXAMINER 
SYSTEM REVISION 


2725 FULTON ST. 25 FRANKFORT ST, 
NEW YORK 














Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 
American Eagle Auto- National Union New Amstesdam 
nee, Pabsteshis Uodar- Indemmtt Company 
Beetish—Amer. As- writers of Amesica 
REE Stuyvesant Autemebile Insurance 


Insurance Underwriters @ BROKERS’ LINES SOLICITED 





PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL. 




















J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 
Insurance or consolidation of either Legal Reserve, Mutual 
Assessment or Fraternal Life Companies, Associations or 
Orders. 

Temporary money advanced on strictly private 


All communcations held personal and confidential. 
Addren J. L. MITCHELL, 604 Maso Temple, Chicago, Ill. 


FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


Hume-Mansur Bldg. Indianapolis, Ind. 
Hubbell Building Des Moines, lowa 


JAMES H. WASHBURN, F.A. 1. A, 
CONSULTING ACTUARY 
LIPE INSURANCE—Ordin I 
Group, Industrial and ‘Special Ce” 
Fx eS COMPENSATION — 
pert Advice on Domestic, Tropi 
Semi-Trepical Busines *™ 
Cable Address: Gertract, New York 
165 BROADWAY :: NEW YORK CITY 


























JULIAN C. HARVEY, F.A.L.A. 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING’ ST. LOUIS, MO. 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


25 FRANKFORT ST. NEW YORK 




















Actuarial 


JNO. A. COPELAND 
Consulting Actuary 


JAS. R. COTHRAN 
Associate 


322 HURT BLDG. ATLANTA, GA. 








T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA, 




















FACKLER AND FACKLER 
DAVID PARKS FACKLER, F. A. S. 
_BDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 
CONSULTING ACTUARIES 
35 Nassau Street New York 


WINFIELD W. GREENE 


CONSULTING ACTUARY 
and UNDERWRITER 
ge 


35 NASSAU STREET NEW YORK 
Telephone, Rector 8482 





T. ©. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 
bee 7 


F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accewatants 
THE BOURSE PHILADELPHIA 

















A. SIGTENHORST 
CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 


ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 

WASHINGTON, D. C. 





NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Building 














MILES M. DAWSON & SON 
CONSULTING 
ACTUARIES 


National Association Bldg., 36 W. 44th St. 
NEW YORK 














FREDERIC S. WITHINGTON, F. A. I. A. 


CONSULTING ACTUARY 
402-404 Kraft Building Des Moines, lowa 
Telephone Walnut 3761 


SAMUEL BARNETT 


CONSULTING ACTUARY 
INSURANCELAWYER 


502 Forsyth Bidg. ATLANTA, GA 

















WOODWARD &}FONDILLER 


Joseph H. Woodward, F. A. S. 
Richard Pondiller, 
Member of the New York Bar 


CONSULTING ACTUARIES 
Examinat eas aad Audits in all Branches of lusuraace 


43 Cedar Street, New York 


A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, lac. 


“Life Insurance Service’’ 


10 Se. La Salle St. Chicago, Ill. 














“29 Years’ Experience Backs Our Service” 








L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South LaSalle St., Chicago 


Successors to 
Marcus Guan, Comsuiting Actuary 
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Actuarial 








SE 


w. B. YOUNG 
CONSULTING ACTUARY 
AND ACCOUNTANT 

D. R. McClurg, Associate 


430 Peters Trust Bldg. Omaha, Neb. 

















omers and Adjusters 








Tel. Barclay 8534 
CASUALTY ADJUSTMENT BUREAU 
15 Park Row New York City 
Thos. Galbo, Genl. Mgr. 
ELIABLE — INVESTIGATIONS AND ADJUST- 
MENTS BY EXPERTS — QUICK SERVICE — OUR 
REPUTATION is based on a performances—Weshow 
results. Send for booklet of references. Liability, Com- 
tion, Auto, Fire and Theft, Collision, Property 
Admiralty, Subrogations, Personal Accident, 
Burglary, Plate Glass. 

















Insurance Attorney 








Tel. Rittenhouse 2289-90. 
ACCIDENT ADJUSTMENT BUREAU 
1318 Stephen Girard Bidg. Philadelphia 
Frank R. Ambler, Gen. Mgr. 


Experienced Investigators and Adjusters—Lia- 
bility, Property Damage, Collision, Auto, Fire, 
and Theft, Burglary, Plate Glass, Compensation. 

















Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
of the highest type, because of thorough 
familiarity with Insurance Department 
and supervising boards’ requirements. 
Reinsurance and Cancellation schedules 
prepared promptly and accurately. Rates 
reasonable. Results most satisfactory. 


Phone: ASHLAND 7358 
153 Fifth Ave., New York City 








The Great West Life Assurance Company 


Founded in 1892, when the great Canadian 
Northwest was but sparsely settled and truly a 
land of the future, the Great West Life Assur- 
ance Company of Winnipeg, Man., has devel- 
oped as marvelously as has the great Province 
in which it is domiciled. It was the first Cana- 
dian life insurance company established outside 
the settled provinces of the East, and from the 
first day of its organization has progressed 
steadily along the lines of financial strength and 
abundant business, and to-day it not only out- 
ranks all companies in the Western Provinces, 
but it is one ef the first four in the entire Do- 
minion of Canada. Its statement as of January 
!, 1923, shows that the year 1922 was another 
year of success and prosperity for the Great 
West Life. During the year the company 


Wrote $56,116,675 of new business (excluding 
group), which was $1,888,713 more than in 1921. 
It had, at the end of the year, insurance in 
force, including group, of $316,121,936, which 
Was an increase over the corresponding date of 





1921 of $29,403,171. These are indeed astound- 
ing figures, and mark the company as one 
worthy of the virile and aggressive territory in 
which it has its home office. 

The assets of the company on January 1, 
1923, amounted to $49,198,255, which is an in- 
crease of over $6,667,748; the surplus earned 
during 1922 was $2,608,084, or $477,804 more 
than earned in 1921. During 1923 the company 
paid policyholders the sum of $3,953,527, and 
provided $4,832,639 for future profits to policy- 
holders. These represented increases, respec- 
tively, of $990,195 and $861,006. The contin- 
gency reserve amounts to $500,000, as compared 
with $300,000 on December 31, 1921. 

As further evidence of the prosperity and 
progress of the company, it may be noted that 
the interest rate for 1922 was 7.18 per cent, and 
that the expense rates were quite substantially 
reduced. The company also experienced a very 
low mortality rate. These various items reflect 
favorably in favor of the policyholders, in 
securing for them increased financial strength 
and adding for their protection to the contin- 
gency reserve and unassigned surplus. They 
also foreshadow increased profits to policy- 
holders. 

In speaking of this company in a IQII edi- 
tion of THE SpeEcrTaTor, it was stated: “After 
such a magnificent showing for the year IgIo 
it is evident that there will be no backward 
steps on the part of the management and agency 
These prophetic words the subsequent 
achievements of the company have well sub- 
stantiated. As of December 31, 1910, the com- 
pany had assets of a trifle over $8,400,000, and 
insurance in force of about $60,000,000. As the 
management of the company is as energetic, 
progressive and enthusiastic as it was twelve 
years ago, the words written in 1911 will not 
be here amiss. 


force.” 


Fine Record of Southeastern Life 

During the past year the Southeastern Life 
of Greenville, S. C., made gratifying gains fn 
various respects. It added $260,000 to its assets 
and increased its surplus to policyholders by 
$53,000, also increasing its insurance in force 
by $1,500,000. It now has assets of $1,958,723, 
with a policyholder’s surplus of $212,541, in- 
cluding $100,000 capital, and it closed last year 
with $19,006,823 of insurance outstanding. The 
company has paid over $1,000,000 to policyhold- 
ers since organization. T, O. Lawton is presi- 
dent and W. W. Mason is secretary of this 
enterprising Southern company. 

The Southeastern Life reports more business 
paid for last month than in any previous Jan- 
uary in its history; furthermore, that the paid 
business in January was greater than that of 
the entire first quarter of 1922. The examined 
business received at the home office in January 
was more than twice that received in January, 
1922, and greater than that received during any 
other month since March, 1921. 


Kansas Life Had a Good Year 
The financial statement of the Kansas Life 
of Topeka, Kan., as of December 31, 1922, dis- 
closes the fact that the company made excellent 
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SPECIAL AGENT 
WANTED 


For a Company 
writing accident and 
health, with a natural 
death benefit, insur- 
ance on the monthly 
plan. Operates in 
several states. State 
experience and salary. 


Address Box 10, 
care of THE SPECTATOR 











gains during the past year. After adding $224,- 
000 to the policy reserve, the surplus shows an 
increase of $62,000, while the assets have grown 
to the extent of $217,000. The company now 
has resources aggregating $1,584,305, its policy 
reserve is $737,621, and, after making due pro- 
vision for other liabilities, it has $791,589 of 
surplus as to policyholders. It has $1,100,781 
deposited in the treasury of the State of Kansas 
for the protection of its policyholders, and has 
paid policyholders $280,509. The company now 
has $12,330,702 of insurance in force, having 
made a substantial gain in this item during the 
past year. A considerable portion of the com- 
pany’s resources is invested in mortgage loans 
and municipal bonds, and on December 31, last, 
it had a cash balance exceeding $248,000. The 
company is progressively managed and has good 
territory open in Kansas, Oklahoma and Ne- 
braska. The principal officers of this company 
are: President, J, H. Edwards; vice-president 
and medical director, F. H. Scholle; secretary 
and treasurer, W. H. Eastman. 


The Orville Thorp Agency 

Orville Thorp of Dallas, Tex., general agent 
for the Kansas City Life, announces the forma- 
tion of a partnership with James I. Rodgers 
and O. Sam Cummings, under the title of The 
Orville Thorp Agency of the Kansas City Life 
Insurance Company. Mr. Thorp has conducted 
the general agency for nearly nineteen years, 
and it has 30,000 customers carrying $60,000,000 
insurance. Mr. Rodgers has been cashier of 
the agency for fourteen years, and Mr. Cum- 
mings has been with it for one year, after tak- 
ing a course at Carnegie Tech. This agency 
submitted over $16,000,000 of new business in 
1922, and expects to write $18,000,000 this year. 


Greater New York Field Annual 

The 1922 edition of the Greater New York 
Field Annual and Insurance Directory has been 
issued by the Insurance Field Company. It 
lists licensed insurance companies, agents and 
brokers, gives lines written by companies and 
their five-year records; and lists State and 
special agents, etc., and sells at $5. 
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CASUALTY 
REINSURANCE 


Catastrophe, Excess Publie Liability and the Personal 


Accident Lines for Casualty Companies. 


Double 


Indemnity for Accidental Death, Total and 


Permanent Disability and Premium Waiver for Life 


Companies. 


The present opportunity for growth along 
normal channels has never been equalled in 
the history of Casualty Insurance. Sound 
underwriting calls for the type of Auto- 
matic Reinsurance we are supplying to the 
carriers, and we solicit an opportunity to 


negotiate. 


Employers Indemnity 


CHICAGO 
Jack Woodhead 


Insurance Exchange 


Corporation 


E. G. TRIMBLE, President 


KANSAS CITY 


NEW YORK 


Baird & Co., Ine. 


50 Pine Street 
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New York and Chicago, Thursday, February 15, 1923 











Some Comments on State Monopoly of Workmen’s 


Compensation Insurance 


HE several legislatures which are in ses- 

sion this winter have almost all been 

tempted with a bait which has been the 
most satisfactory in the books of the socialists, 
communists and day-dreamers for many years 
past. This bait is known as State insurance. 
Only a few of the legislatures have so far 
nibbled, among those which have New York is 
the most important. The Albany legislators 
have before then a bill providing for an abso- 
lute State monopoly in workmen's compensa- 
tion insurance, a bill which is one of the out- 
growths of the late lamented housing commit- 
tee, which has been allowed to die a natural 
death. New York insurance men believe that 
the passage of the bill would be little short of 
a catastrophe and consequently are organizing 
themselves for a determined fight against its 
passage. While it is not considered likely that 
the bill can pass, no chances are being taken 
and every effort is being made to effectually kill 
the measure. 

There is no possibility of success in State ad- 
ministration of so large a business as the total 
workmen's compensation business of New 
York State. The total compensation business in 
this State amounts to about $60,000,000 annually, 


this figure including about $20,000,000 which is 


carried as self-insurance. The arguments along 
this line are well presented by Edson S. Lott, 
president of the United States Casualty Com- 
pany, New Yerk, in a letter recently issued by 
him. Mr. Lott says: 


Re: Monovotistic STATE FUND INSURANCE 


New York State employers now pay to stock 
and mutual insurance companies and to the 
State insurance fund some forty millions of dol- 
lars annually. If the present “self-insurers” 
were forced into the State fund the amount 
would be increased by over twenty millions— 
over sixty millions of dollars annually to be 
controlled by the manager, if we have a monop- 
olistic State fund for workmen's compensation 
insurance. 

Left to their own will, those who pay the 
premiums have indicated their choice of insur- 
ance companies as follows: 

State of New York; year 1921 (later figures 
not available): Premiums.—State fund, $3,- 
100,115, or 7.87 per cent; mutual companies, $8,- 
636,978, or 21.94 per cent; stock companies, $27,- 
630,313, or 70.19 per cent, 

About one in thirteen (of those who pay the 
premiums) select the State fund, when the 
choice is left to them. 

In 1914 the State fund started with 5.80 per 
cent of the total New York State premiums. 
Since then its record is as follows: 

1915, 10.00 per cent; 1916, 13.54 per cent; 
1917, 12.29 per cent; 1918, 10.47 per cent; 1919, 
9.68 per cent; 1920, 8.65 per cent; 1921, 7.87 
per cent. 

And while all this has happened the State has 
heen selling compensation insurance for less 
money than the stock companies charge. Yet 
it is seriously proposed by the friends of the 
State fund that the legislature prohibit pri- 
vate companies from competing with the State 
fund—to force every employer to insure in the 
State fund whether he wants to or not. 

The State fund is unsatisfactory to those 
who pay the premiums (the employers) because 
it does not and cannot give the service and 
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satisfaction which the private companies give. 

If the State does not give good service when 
it has a premium income of only three millions 
of dollars, isn’t it fair to predict that it would 
make an awful mess of it with a premium in- 
come of sixty millions? 

Of course the State fund is badly handicapped 
when it comes to giving service. 

In the first place, it cannot obtain a competent 
manager, because it will not pay the salary 
necessary to get one. Should the State fund 
pay a salary which the manager of a sixty 
million dollars annual premium income is worth, 
the political party in power when that was 
done would be driven from power at the very 
next election. 

But nothing of the kind would happen, be- 
cause the legislature would not dare to author- 
ize the payment of a salary which would at- 
tract a manager competent to efficiently man- 
age an insurance company with an annual pre- 
mium income of over sixty millions of dollars. 

At the last election in this State the voters 
overwhelmingly defeated the proposed consti- 
tutional amendment to increase the meagre sala- 
ries of the Judges of the Court of Appeals. 

But if a competent manager could be obtained. 
he would be constantly embarrassed by the 
civil service law. He would be obliged to em- 
ploy only those who could pass the examina- 
tions, and after he got them he would have to 
keep them. He couldn’t discharge a man simply 
because he was no good and he (the manager) 
had a good man ready to take his place. 

In my company we can shift our men as we 
please (or discharge them as the good of the 
service demands) until we have all of them up 
to the highest point of efficiency. 

Quite likely some of our best men _ for 
particular work would not be among the first 





three passing a civil service examination. Some 
of them might not pass at all. 

When I broke into the insurance business, 
over thirty years ago, I would have made a 
sorry mess trying to pass a civil service 
examination, for I have not attended a school 
since I was twelve. But even then I think 
I had more insurance sense than some who 
now could get by an “examination” with a 100 
per cent credit, 

No manager of a State fund could touch, 
with the force he would have to employ, the 
efficiency he could attain if given a free hand 
in the selection of his staff. 

Moreover, good business men in this country 
do not take up State jobs for their life work. 

Suppose we admit that the State fund, with- 
out paying the taxes stock companies must pay, 
through the help they receive from other State 
departments without pay, by eliminating the 
services of agents, by refraining from making 
inspections for the prevention of accidents, 
and by forcing their policyholders to do for 
themselves all those things which stock com- 
pany agents now do for their policyholders— 
suppose we admit that because of all these 
things the State fund undersells the stock com- 
panies. Is that a good reason why the legis- 
lature should take our business away from us 
and give it to the State fund without even as 
much as thanking us for it? 

The State fund has been in competition with 
stock companies for years. Those who pay 
the premiums—most of them—prefer to deal 
with stock companies. Is it right, between man 
and man, to give to the State fund by legisla- 
tion that which it cannot obtain in competition ? 


THE MATTER OF SERVICE 


The chief arguments for State insurance are 
the lessened cost and increased service. It is 
one of the remarkable things about political life 
in the United States, that the latter argument 
can be made and actually find a hearing among 
men who would otherwise seem to be normally 
intelligent. None of the monopolistic State 
funds now in existence have ever been able to 
compare with private corporations in the matter 
of service to the insured. Nor have they proved 
any advantage in the matter of promptness in 
the payment of claims, one of the most im- 
portant factors in the administration of work- 
men’s compensation insurance. Furthermore, 
although it has been many times charged that 
private insurance companies dispute claims un- 
der evry possible pretext, such a charge has 
never been proved and, on the other hand, the 
State funds have never been shown lenient in 
the payment of claims which they could find 
excuse for avoiding. 

It is possible for a first-class day dreamer to 
conceive of a paternal attitude on the part of the 
managers of a monopolistic State fund, which 
would perhaps be a wonderful thing for the 
poor workman. But in order to bring about 
such an idealistic state of affairs it would be 
absolutely necessary for a thoroughly compe- 
tent group of men to scrutinize every case in- 
dividually and many cases would require ex- 
pensive investigation in order to determine their 
merits. The private insurance carriers pursue 
their investigations as far as practical busi- 
ness methods will allow and actually come 
very close to the ideals which the socialists 
and others consider essential, all complaints to 
the contrary. The very finest judgment obtain- 
able on each individual case could not possibly 
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put down complaint and bitter criticism, as the 
idealists would very soon discover, 


THE BENEFITS OF SERVICE COMPETITION 

The complaints that private companies are not 
giving proper service hardly seem justified, in 
view of the fact that rates are, to a large degree, 
non-competitive and that service to the assured 
is the only basis upon which there is universal 
competition. If any one of the private carriers 
let up on its service it would practically be 
forced out of the market by competition. It 
is fitting and proper that such should be the 
case, and the situation is ideal from the stand- 
point of the workman. A competitive rate sit- 
uation would undoubtedly result in his interests 
being overlooked by both employers and car- 
riers, the former in an effort to secure protec- 
tion as cheaply as possible and the latter in an 
effort to secure the greatest possible volume of 
As it is now, the employer must pay 
regardless of what 


business. 
a certain definite sum, 
carrier he selects and he is therefore inclined to 
interest himself in getting the greatest possible 
value for the money he has been forced to ex- 
pend. The only return he can get is in the 
satisfaction of his employees and therefore it 
is but natural that he will exert his utmost to 
get such satisfaction. The idealists who are un- 
der the impression that the workmen are not 
getting the service they should from private car- 
riers, would do well to consider these facts, and, 
if they must make new laws, then make them 
with a view to further fostering service com- 
petition and eliminating so far as possible rate 


competition. 


THe OBJECTIVE OF THE SOCIALISTS 

The practical business objections to a monop- 
olistic State fund are probably perfectly obvious 
to many supporters of the idea, who, however, 
choose to disregard their own better judgment 
in order to further the principles of socialism 
and communism. It is the backing of this class 
of politicians which makes the fight against 
State insurance almost continuous and one which 
the insurance interests are largely compelled to 
shoulder alone, although the interests of pri- 
vate business all over the country are constantly 
at stake through the activities of such men. The 
workmen’s compensation question is one more 
readily open to attack by socialists desiring to 
gain the support of the laboring classes than 
any other, since it is one directly affecting the 
welfare of the worker when sick or injured, a 
condition dreaded by such people because of 
instant disappearance of the means of support. 
The socialists have been quick to see an advan- 
tage there and are determined to make the best 
possible use of it. Nevertheless, it is doubtful, 
if their arguments sway any very large major- 
ity of the laborers, a large percentage of whom 
are equipped with common sense and conse- 
quently realize the dangers which lie in the 
political domination of any business, 


COMPARATIVE Costs 
Regarding the cost of monopolistic State 
insurance as against the cost of private insur- 
ance, the following paragraph is quoted from 
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a recent bulletin of the Workmens Compensa. 
tion Publicity Bureau, which is entitled “Some 
Points About Monopolistic State Insurance of 
Workmens Compensation” : 


Wuy WEst VIRGINIA STATE INSURANCE Ic 
CHEAP , 


[Explaining why the premium rates of private 
companies tor compensation insurance are 
higher in Virginia than are the rates in the 
monopolistic State Fund of West Virginia, C 
Edwin Michael, president of the Virginia Bridge 
and Iron Company, at a hearing before the 
joint committee on General Laws of the Vir. 
ginia Legislature, February, 1920, testified as 
follows: 

“Any intelligent man on earth, if he will re. 
Hect a minute, can easily understand what he is 
paving a higher rate for, because under the 
Virginia Act the employees are actually com. 
pensated, and they are not in West Virginia 
and | state that of my own knowledge. We 
operate in West Virginia, we do a large busj- 
ness in West Virginia, and we pay the premiums 
required by the West Virginia Act, and we 
have never yet been able to collect for our own 
employees what they are entitled to receive 
under the terms of the West Virginia act, | 
recall one case where a man was badly injured, 
on a coal-tipple, where we sent him to the 
hospital, took care of him, and we have never 
been able to collect one-third of what we paid, 
and where they only allowed him _ twenty-six 

. qe ™ 
weeks for a permanent disability, and after 
corresponding with the commission for six 
months we were never able to get more than 
fifty-two weeks, and we paid him more money 
out of our own pockets than the West Virginia 
fund paid him. That is a personal experience 
that no living man can refute, ie 

The paragraph above quoted needs no com- 
ment and amply answers all argument as to 
the cost of State insurance. 

In concluding these comments, we would make 
use of a paragraph from the latest literature 
penned by Mr. Lott, a letter of whose appears 
earlier in this article. Mr. Lott has gotten out 
a pamphlet calied “The Hole in the Dyke,” in 
which he relates the familiar tale of the young 
Dutch boy who saved his country from the 
catastrophe of a flood by stopping a hole in 
the dyke with his finger until help arrived. Mr. 
Lott says: 

State-fund insurance in our country has made 
a little hole in the dyke—that great dyke which 
for long years has protected American in- 
dividualism. If we permit that hole to grow 
larger it will, in time, perhaps within a very 
short time, grow large enough to let through 
sufficient water to inundate all private enter- 
prise; fer if a floodtide breaks through, our 
government will conduct all business—none will 
escape. 


Fidelity and Deposit Company’s Meeting 

Last week the Fidelity and Deposit Company 
of Baltimore held a big agency convention at 
Baltimore, at which there were numerous ad- 
dresses and discussions by officers, general 
agents and others. Vice-President Spencer 
Welton was general chairman of the conven 
tion, and J. L. Case, president of the National 
Association of Insurance Agents, and E. $ 
Lott, president of the United States Casualty 
Company of New York, were among the 


speakers. 
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INCREASED CONSTRUCTION 


January 31 Per Cent Ahead of Last 
Year 


F. W. DODGE COMPANY REPORT 


Small Increase Over December Reported 
for Most of States 

January construction activity was 31 per cent 
oreater than it was in the corresponding month 
af last year, according to the I’. W. Dodge 
Company. Total contracts awarded last month 
in the thirty-six eastern States of the country 
(including about seven-eighths of the total con- 
struction volume) amounted to $242,755,000. 
The record on twenty-seven of these States 
shows increases of I per cent over December, 
and of 31 per cent over January, 1922. 

Residential construction constituted 51 per 
cent of the January total, amounting to $122,- 
69:,.000, an unusually high figure for this time 
aA the year. Second in importance were busi- 
ness buildings, amounting to $36,332,000, which 
was 15 per cent of the total. Other important 
items were: $28,642,000, or 12 per cent, for pub- 
lic works and utilities; $23,152,000, or 10 per 
cent for industrial buildings ; and $16,862,000, or 
> per cent for educational buildings. 

Contemplated new work reported in January 
amounted to $813,280,000, which was more than 
three times the amount of work started during 
the month. The enormous volume of con- 
templated work reported in December and Jan- 
uary seems to indicate a heavy volume of activ- 
ity in the coming spring months. 


New ENGLAND 

Contracts awarded in the New England 
States during January amounted to $22,770,400, 
which was the largest January total on record, 
an increase of 9 per cent over December last, 
and of 42 per cent over January, 1922. 

Included in last month’s total were the fol- 
lowing important items: $14,840,000, or 65 
per cent, for residential buildings; $3,151,000, 
or 14 per cent, for business buildings; $1,950,- 
000, or g per cent, for industrial plants; and 
$1,283,000, or 6 per cent, for educational build- 
ings. 

Contemplated new work reported during the 
month amounted to $66,572,000. 


New YorK StatE AND NorTHERN New JERSEY 

In New York State and Northern New Jersey, 
January building contracts amounted to $64,- 
242,000, an increase of 14 per cent over Decem- 
ber, and of 18 per cent over January, 1922. Last 
month showed the second largest January total 
on record. 

Included in last month’s total were the fol- 
lowing: $48,450.000, or 75 per cent, for resi- 
dential buildings ; $6,082,000, or 9 per cent, for 
business buildings ; $2,730,000, or 4 per cent, for 
social and recreational projects; and $2,500,000, 
or 4 per cent, for industrial buildings. 

Contemplated new work reported in January 
amounted to $157,205,000. 


Mippite ATLANTIC STATES 


Contracts awarded during January in the Mid- 
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dle Atlantic States (Eastern Pennsylvania, 
Southern New Jersey, Delaware, Maryland, Dis- 
trict of Columbia and Virginia) amounted to 
This was the second largest Jan- 
uary total on record, and indicated a rate of 


$32,506,000. 


activity equal to that of the preceding month 
and 56 per cent greater than in January, 1922. 

Included in the January figures were: $12,- 
206,000, or 38 per cent, for residential buildings ; 
$09,954,000, or 31 per cent, for business buildings ; 
$3,726,000, or If per cent, for industrial build- 
ings; and $2,293,000, or 6 per cent, for educa- 
tional buildings. 

Contemplated new work reported during the 
month amounted to $65,572,000. 


SOUTHERN STATES 


Total contracts awarded during January in 
the Southern States (the Carolinas, Georgia, 
Alabama, 
Louisiana and Arkansas) amountea to $25,- 
189,000. 

Included in the January total were the fol- 
lowing items: $10,908,000, or 43 per cent, for 
residential buildings ; $5,232,000, or 21 per cent, 
for business buildings ; $2,956,000, or 12 per cent, 
for educational buildings: $2,713,000, or 11 per 
cent, for public works and utilities; $1,208,000, 
or 5 per cent, for industrial buildings; and $2,- 


Ilorida, Mississippi, Tennessee, 


172,000, or 8 per cent, for other classes of 
structures, 

Contemplated new work reported during the 
month amounted to $124,961,000, nearly five 
times the amount of work actually started dur- 
ing the month. 


PITTSBURGH DISTRICT 


January building contracts in Western Penn- 
sylvania, West Virginia, Ohio and Kentucky 
amounted to $27,002,000. January construction 
activity was at about the same rate as that of 
December, but 13 per cent better than in Jan- 
uary, 1922. 

Included in last month’s total were: 
550,000, or 46 per cent, for residential build- 
ings ; $4,246,000, or 16 per cent, for public works 
and utilities; $2,681,000, or 10 per cent, for 
industrial buildings; and $2,639,000, or Io per 
cent, for business buildings. 

Contemplated new work reported during the 
month amounted to $69,706,000. 


$12,- 


Tue CENTRAL WEST 

January building contracts in the Central 
West (comprising Indiana, Michigan, Illinois, 
Wisconsin, Iowa, Nebraska, Missouri, Kansas 
and Oklahoma) amounted to $68,051,000, the 
largest January total on record for this district. 
Activity in January was 9 per cent slower than 
in December, but 41 per cent better than in 
January, 1922. 

Included in last month’s total were: $22,316,- 
000, or 33 per cent, for residential buildings; 
$16,805,000, or 25 per cent, for public works 
and utilities; $10,148,000, or 15 per cent, for 
industrial buildings; and $9,125,000, or 13 per 
cent, for business buildings. 

Contemplated new work reported during the 
month amounted to $306,374,000. 
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THe NorTHWEST 
January building contracts in Minnesota, the 
Dakotas, and Northern Michigan amounted to 
$2,994,000, a drop of 1 per cent from Decmber 
and of 31 per cent from January, 1922. Forty- 
five per cent of last month’s total, $1,356,000, 
was for residential buildings, and 31 per cent, or 
$939,000, for industrial buildings. 
Contemplated new work reported in January 
amounted to $22,890,000. 


Rate of Interest Earned 

Below will be found a record of the rate of 
interest earned on mean assets in 1921 by 
twenty-five American fire insurance companies 
at least twenty-five years old, and the United 
States branches of twenty-five of the leading 
foreign companies: 

AMERICAN STOCK FIRE INSURANCE 
COMPANIES 


Per Cent 

AER SERED 6 5 ao sin ieee kai taodees 4.11 
Amiesican,. N@WAth = 2550/5 saciacadcoeoeucwes: 4.52 
BOs Ote, NOSE ix cy doe hk a dca hbase Hae 4.21 
Connecticut, Hartiord  «....6<06600.0s0ccesces 4.43 
Continental, “New Wot... cccceecicecsscetaes 5.54 
Fidelity Phenix, New Yorks.c..< :ccccqs0«ceacas 5.47 
Fire Association, Philadelphia. .........<..< 4.47 
Firemans Fund, San Francisco.............. 4.37 
Riveimesids: NOWGU coo a. dicvas noes weds wtateaes 7.78 
Globe and Rutgers, New York............... 4.81 
Great American, New York................. 4.99 
Hartford Five, Hartford. . ..sc66ccccc cece 3.59 
Ridines: NGM Ndtten. = 50s. Cancecececamodon 4.94 
Insurance Co. of North America, Philadelphia. 4.11 
National. Fire, Hartford. ......005<0<sccceeses 4.13 
National Libesty, New York... ..2.ccéscces 4.51 
New Hampshire, Manchester............... 4.89 
Wiaaanae). Net 0 Gita a o:o oc nisralninas al eawaen an 5.03 
Pennsylvania, Philadelphia ...............¢. 4.43 
POtenEe. RRASCIONGN: o.oo ncsc wdadencwsccadeedas 5.77 
Oween, (NOG Vatirecnisweddeccwcneicsaseans 3.79 
Southland F. and M., St. Paula... ...sccces 4.69 
Springfield F. and M., Springfield......... 4.42 
United States: New Wothliss. ccccccecscccscs 4.86 
Westchester, New: Wels cccsicceycccencccs. 4.63 

Average interest earned, 25 companies... 4.63 


UNITED STATES BRANCHES OF FOREIGN 
FIRE INSURANCE COMPANIES 


Atlas Asauvance, LGndoit osc <i:cinse ie xcavecaces 


British. America, T0t0tt@s cs icicccncvsiccsaeas 4.33 
Caledonian, EGinburglt 4.6.6 cccssesecasceuas 3.93 
Commercial Union, London... <..ccccccccesies 3.69 
Law Union and Rock, London............. 3.63 
Liverpool and London and Globe, Liverpool... 3.69 
London and Lancashire, London............. 4.18 
London Assurance, London................. 3.96 
Mascow Frise, MesedWisccciei ds dccccerenceas 4.09 
New Zealand, Auckland. ...<<cccccccedesese . 
North British and Mercantile, London....... 3.88 
Northern Assurance, London...............- 4.55 
Norwich “Union, Norwich... ...ccciececccnceen 4.00 
Palatine, LanGnth 326 cee ccccceccceccewzanns 3.73 
Phoenrx Assurance, Londotix «<...0s:00 060s 3.61 
Regal LAVGGUEON sss caae deicneKascnckancdsauay 4.57 
Roval Excharise,; EGugitts esa ccsccccncwees eae 3.75 


Saksmandss, Perera « éceccicces teusasveus 
Scottish Union and National, Edinburgh.... 


» 

4 
Skatislil,  SteGhHouy .do. ccc cawcccusuceusecenus 4.17 
State Assurance, Liverpool............csecee 3.90 
Sti "LGGGRE i cnccacn«eca du suadedsedeeens 3.99 
Svea Fire and Life, Gothenburg............. 3.30 
Union Assurance, Lotidoti. i... cciceecnnceces 3.74 
Western Assurance, Toronto........eeseeeees 3.76 
Average interest earned, 25 companies... 4.01 


Conference for Better Business 


Under the auspices of the National Institute 
of Business Administration, New York, a 
series of conferences for better business will 
he held at the Hotel Pennsylvania, New York, 
on Monday evenings, February 19, 26, March 
5, 12, 19 and 26. Among the topics will be 
organizing and managing a business establish- 
ment; business financing; income tax prob- 
lems; sales promotion, and credit and collec- 
tion problems. 
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Some Aspects of Plate Glass Insurance 


Plate-glass insurance, as a boon to commerce 
and as a welcome source of revenue to the in- 
surance company and its agents, is more and 
more occupying the attention of progressive un- 
derwriters all ever the country. The oppor- 
tunities for placing business of this class are 
widespread and the field requires but little 
cultivation to insure a harvest of signed ap- 
plications. The prospect for plate-glass insur- 
ance is practically unique, in that his identity is 
at once revealed to the agent; for wherever a 
broken or damaged piece of plate glass is ob- 
served there is the opening for the writing of 
a policy to cover the risk. Of course, this does 
not mean that the agent is to wait until he sees 
damaged or broken glass before he solicits busi- 
ness of this kind, but it does mean that the 
prospective policyholder will be in a much more 
receptive mood and will be the more willing 
to sign the application at once, providing he is 
not already protected by insurance. 


HistoricaL Aspects oF TH1s INSURANCE 

The history of plate glass and the history of 
glass of other kinds is bound up in the history 
of the civilized world. There are many theories 
advanced as to how the manufacture of glass 
first came about; but none of them can be sub- 
stantiated in fact, so that the origin of glass 
is lost in the shadows of bygone ages. It is 
generally agreed, however, that the discovery 
of the method of manufacture of this com- 
modity was entirely accidental and not the re- 
sult of any long series of experiments or hours 
of research. There is no record which would 
bear out the latter while there are several things 
which point to the former as the correct hypo- 
thesis. Certain it is that glass was known to the 
people of Egypt as early as 4000 B. C. and that 
in Thebes, that graceful city of ancient 
Boeotia, the art of glass-making was well ad- 
vanced in 2200 B. C. The world that saw the 
first of the Christian martyrs also looked on the 
first clear glass yet devised. While Greece and 
Egypt made progress in this surprising art, the 
Byzantine country also took up the study of its 
possibilities and by the time the seventh century 
A. D. had been reached, Constantinpole had sev- 
eral factories devoted to the making of glass 
and glass utensils and ornaments, In 1291 the 
glass-makers of Constantinople moved to the 
island of Murano and organized themselves into 
a guild, guarding their secret processes jeal- 
ously and becoming so proficient that in 1436 
they produced colored glass, the marvel of that 
age. Louis iucas de Nehon, famous founder 
of the Gobain glass works in Europe, discov- 
ered the process for the making of plate glass 
and in 1688 a concession for the making of large 
plates of glass by casting went to one Abraham 
Thevart. 
name, was launched for the purpose of intro- 


Later a syndicate, using Thevart’s 


ducing de Nehon’s discovery and from then on 
the manufacture of plate glass was an estab- 
lished industry. 

The first plate glass made in 
poured at Pittsburg in 1853 and that city still 
remains the center of the business in this coun- 


\merica was 


try, the work there having grown to such pro- 
portions that one large factory consisting of 
more than ten plants has an annual output of 
plate glass which is in excess of 22,000,000 
square feet. Many other industries are allied 
with this, since in the manufacture of plate 
glass salt cake, sand, soda ash, limestone, char- 
coal and arsenic are used, the sand employed 
being an almost pure grade of silica. The 
value of the 1922 production of plate glass in 
this country was about $12,700,000. 


Tue APPLICATION OF INSURANCE 


Insurance against the dangers to which plate 
elass is subjected rose as a direct result of a 
desire on the part of merchants owning stores 
to protect themselves from the chance of losses 
of this kind and, from being a more or less 
understood side line, plate-glass insurance has 
now become practically a separate branch of 
insurance, requiring properly and adequately 
trained agents for the achievement of the best 
results. Of ccurse, in small towns and cities 
it will necessarily continue as an adjunct to 
the regular insurance business, but in large cities 
in the United States there is a growing tendency 
to look upon this phase of the insurance busi- 
ness as a distinct portion of the whole. With 
increased congestion in large centers of popu- 
lation and with the number of plate glass haz- 
ards constantly being augmented, there is a well 
defined need for this insurance. The increase 
in the cost of the commodity itself during the 
past few years has served to draw attention 
to the value of insurance which would cover 
damage or destruction, and the constant activ- 
ity in the building and construction industry 
assists the agent by giving him new opportuni- 
ties. 

Wherever piate glass is used, and this is 
peculiarly true of retail and wholesale stores, 
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there is danger that breakage will not alone re. 
sult in loss of the value of the glass but wil 
cause many other inconveniences and losses by 
exposing goods to the action of the elements 
and to the risk of theft. Then, too, there is the 
lost advertising value which naturally results 
from broken plate glass in a store front, since 
plate-glass_ windows, especially on the stregt 
level, constitute one of the most fertile Sources 
of revenue through the attractive display of 
goods on sale. A list of the various uses to 
which plate glass is put would require many 
pages to set down, but a listing of the dangers 
to which it is subjected can be given more 
readily and therefore follows. The listing is 
not complete but it will serve to give some 
indication of the hazards insured against, 

Causes of damage to, or breakage of, plate 
glass: 

All known causes not hereinafter classified, 

Articles dropped on show cases other than 
cash carriers. 

Awnings (breakage by). 

Burglars. 

Cash carriers dropping on show cases. 

Defective setting glazed one year or less, 

Defective setting glazed over one year. 

Door slamming. 

Drunken persons. 

Explosion. 

Fighting or street disturbance. 

Frost, snow, hail or ice and weather condi- 
tions other than wind storm. 

Persons leaning against, or falling on. 

Settling of building, built one year or less, 

Settling of building, built over one year. 

Shelves, shutters or transom falling. 

Stone or missile throwing, including children 
playing with ball, etc. 

Stones or other objects thrown by automo- 
biles. 

Street vehicles (excluding stones or other 
objects thrown by automobiles). 

Sun’s rays. 





e* 


Scene oF A RECENT EXpLosION AT SPRINGFIELD, Mass., WuHicH CAUSED THE BREAKAGE 
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Unknown—glazed one year or less. 
Unknown—glazed over one year. 

Window dressing. 

Window cleaning. 
Window or show case display—articles falling. 


Wind storm. ; 
Workmen in or about premises. 


CovERAGE INCLUDED 

Plate-glass insurance differs essentially from 
insurance of other kinds in that there is no 
limitation clause included in the policy and that 
the liability of the company insuring the risk 
is fixed at the entire value of the breakage. The 
only deviation from this stand is when the plate 
glass on which insurance has been applied for 
is of a size over 100 square feet. Then the in- 
surance company may state that it is its option 
to replace this in the event of breakage with two 
pieces instead of one, the company, of course, 
paying for the installation of the glass and the 
necessary bar to hold the two pieces solidly in 
place. When this arrangement is made, the rate 
of the premium is naturally lower than if the 
policy required the replacement of a single 
plate of glass. 

The reason for this will be obviously apparent 
from a glimpse at conditions in the glass indus- 
try. A plate of glass containing 200 square 
feet costs, gross, about $4000, but a plate of 100 
square feet costs only $620. Now if a large 
plate such as the former were to be insured and 
the company had agreed to replace it in two 
parts if needed, it follows that the company 
could replace the glass at a cost of $1240, plus 
the expense of the holding bar. It can easily 
be seen that in cases of this kind, fairness to the 
policyholder demands a lower premium. A pol- 
icy of plate-glass insurance covers the entire 
amount of the damage or destruction brought 
about by accidents and causes not under the con- 
trol of the insured, except as specified in the 
policy terms. Additional premiums are charged 
for bent, clamped or decorated glass, since these 
conditions materially increase the hazard in- 
volved. 

The plate-glass insurance policy provides for 
cash payment or for replacement of the broken 
or damaged giass, within the terms of the 
provisions and under the conditions as outlined 
therein. The business of insuring plate glass 
in the United States goes back about fifty-five 
years, to the period between 1866 and 1870, by 
which time an understanding of the principles 
involved was being arrived at. 


VALUE OF THIS BUSINESS 
When plate-glass insurance first came to the 
fore, companies writing such business did not 
write other lines and it was not until after 
legislation following 1892 that the laws of New 
York and other States were amended to permit 
of multiform companies. The growth of the 


business, once it had gained headway, became 
little short of phenomenal for what was popu- 
larly supposed to be only a side issue of the in- 
surance business as an entity. In the years be- 
tween January, 1901, and January, 1906, the 
total premiums for this class of insurance 
amounted to $10,374,688, while for the period 
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from I9II to 1915 the premiums had increased 
to $22,927,791. The average yearly premium 
income rose from $1,371,202 for the years 1896- 
1900 to $7,400,053 in 1918. At its inception, the 
business of plate-glass insurance showed large 
profits because of the relatively high rates when 
compared with the cost of the product at that 
time, but as more companies came into the field 
and competition arose the rates were lowered. 
At the same time the cost of the commodity was 
advancing rapidly and the business became less 
profitable. Equitable adjustment of rates fol- 
lowed the late war and the rate-maker came into 
being. 

The rate-maker is charged with the respon- 
sibility for fixing rates in various localities in 
the large cities throughout the country and the 
method used is to zone the cities and the streets 
therein according to the operation of the haz- 
ard in the special district. Populous areas, 
building construction, traffic congestion and 
many other factors are taken into account in this 
rating by zones and the method has become 
so accurate that the rate will vary not alone in 
different zones but on the same street in one 
zone. The zoning of large cities is continually 
going forward and it is hoped that the system 
will soon embrace every city of importance in 
the country, thus placing the burden of the 
higher rate where it belongs and helping bring 
home to everyone the necessity for insuring 
plate glass. 

THE AGENT’s Part 


Besides going out and soliciting new business 
of this kind, the agent writing plate-glass insur- 
ance must give a double service—service to the 
insured and service to his company. Broken or 
damaged plate glass must be immediately cared 
for in order that the insured’s confidence in 
the particular company and in the business of 
plate-glass insurance may not be undermined. 
On the other hand the company is just as 
anxious to receive details of the loss involved. 
The agent should personally measure all plate 
glass insured and each piece should be correctly 
and adequately described in the policy submitted, 
since each piece is regarded by the insurance 
company practically as a separate and distinct 
risk. Measurements are taken from sash to 
sash and 34 of an inch is added to the total 
to allow for setting in the rabbet of the framing. 
Fractions of an inch are taken as the whole inch 
in measurements of this material from the in- 
surance standpoint and the rate is based on the 
size of the piece. In a building where some of 
the glass is insured and some of it is not cov- 
ered by the policy, it is customary to describe 
the uninsured pieces or plates in an attachment 
to the policy form in order that there may be 
no doubt of what the policy affords protection 
to, 

When breakage within the terms of the pol- 
icy occurs, or damage of any kind, the agent 
should notify the company without delay in 
order that the matter may be attended to, since 
the company has the privilege of making re- 
placements at once even though the owner is 
content to allow the plate to remain in its dam- 
aged or cracked condition. 

The agent should see to it that the policy- 
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holder's proof of loss is correctly made out and 
furnished at the earliest possible date, together 
with two or more local estimates on the cost of 
replacement in order that the insurance com- 
pany may know exactly the extent of the ex- 
penditure involved under the particular claim. 
An estimate for installation alone should also 
be supplied, as the company may elect to supply 
the glass itself, being in close touch with a 
large market, and may wish to ship the glass on 
to the locality and have it installed by local 
workmen and glaziers, as it is manifestly im- 
possible for any insurance company to main- 
tain a sufficiently large or diversified corps of 
glaziers to install each piece of damaged or 
broken glass. Complete information relative to 
a broken plate of glass is essential in order to 
expedite settlement under the terms of the 
policy and also because any salvage which may 
be possible becomes the property of the insur- 
ance company. 

During 1921 the net premiums written in all 
the States amounted to $15,871,848 and the per- 
centage of losses incurred to the earned pre- 
miums was 32.4. Although the after-war con- 
ditions in plate-glass insurance were not to the 
benefit of the underwriter or the insurance com- 
pany, the adjustment in rates, which has been 
commensurate with the mounting price of plate 
glass, has served to balance the situation and 
the business outlook for the coming year gives 
promise of better results than those shown by 
the records »f 1919 and 1920. The opportunity 
for the agent is good and the farsighted under- 
writer is training himself to go out after this 
class of business in such a way as to obtain the 
maximum possible benefit. 


FIRE INSURANCE TEXT 
Third Edition of Dominge and Lincoln 
Work Ready 


The third edition of “Fire Insurance Inspec- 
tion and Underwriting,” by Charles C. Dominge 
and Walter O. Lincoln, is ready. The authors 
are both members of the National Fire Protec- 
tion Association, Insurance Society of New 
York and the Examining Underwriters Associa- 
tion, and their broad experience makes this text- 
book of more than ordinary value to everybody 
interested in any way in fire insurance and kin- 
dred subjects. 

This was the first American text to take the 
place of an English work long used for refer- 
ence purposes by fire insurance men in the 
United States, and is the most complete tech- 
nology on fire insurance subjects to be had. 
More than 5000 subjects are treated, yet the 
book is compact, well printed and substantially 
bound, and the general arrangement appeals at 
once to all having use for a reference work of 
this character. The publisher is The Spectator 
Company, New York city—New York Com- 
mercial. 


Fred J. Cox Iil 


Fred J. Cox, former president of the Na- 
tional Association, is quite ill with influenza at 
his home in Perth Amboy, N. J. His condi- 
tion, while not alarming, is such as to require 
careful attention and care. Perhaps no man con- 
nected with the American agency system is so 
well known among the great body of agents as 
Mr. Cox, and his illness will cause sincere 
regret in every section of the country. 
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SOUND, SOLID AND SUCCESSFUL 


NEW HAMPSHIRE 
FIRE 
INSURANCE Co. 


\MANCHESTER, N. HS) 





FIFTY-SECOND 
PROGRESSIVE ANNUAL STATEMENT 
January |, 1922 


CASH CAPITAL $ 2,000,000.00 
ASSETS 10,944,349.77 
LIABILITIES.Except Capital 5,.905,144.09 
SURPLUS TO POLICYHOLDERS 5.039.205.68 














Just the Book you have been Waiting for 





A New EpucaTIonaL TREATISE FOR 
Fire Insurance STUDENTS 


Building Construction 
As Applied to 


FIRE INSURANCE 


Embracing Lectures by 
CHARLES C. DOMINGE 
Before Classes of the 
Insurance Institute of America 
also 
INSPECTING FOR FIRE INSURANCE PURPOSES 
Including Valuable Suggestions by 
WALTER O. LINCOLN 
Messrs. Dominge and Lincoln are authors of the standard publication 


Fire Insurance Inspection and Underwriting, and are members of the Na- 
tional Fire Protection Association. 


Prices: 


Exe SATIOPOOMOR «5. ccsi.64 < 5.sis'e oe oss wc mie sicies $1.00 
BRR CIGET UNIS ooo oi6 cli nisieesel tv sie cenece us $1.50 


Liberal Discounts in wholesale quantities 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 














NOW READY 
Greater New York Field Annual 


Insurance Directory 


ONTAINING a complete list of licensed agents 

and company brokers; giving name, address, com- 
panies represented, etc., in Greater New York (Boroughs 
of Manhattan, Brooklyn and Bronx; Counties of Nassau, 
Putnam, Queens, Richmond, Rockland, Suffolk and 
Westchester). 


New York is the Insurance Metropolis of the United States, 
if not the world, and a directory of its interests—Com- 
panies, Agents and Brokers (the latter licensed for in- 
dividual companies) is of first importance everywhere. 





No company executive, general agent, or local agent, 
wherever located, should be without a copy. 





THE INSURANCE FIELD CO. 
Incorporated 
P. 0. Box 617, Louisville, Ky. 


Send me a copy of the GREATER NEW YORK FIELD 
ANNUAL AND INSURANCE DIRECTORY. Enclosed find check 
for $5.00 to cover cost. 


RAEI a Gn 5 iho hale its iso ok is Rie CRS AIS wIG Ee wwe he hE 
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Detroit Fidelity 


and 


Surety Company 


Is already one of the largest companies 
writing fidelity and surety bonds ex- 
clusively. New agents are being ap- 


pointed every day. 


Address _ the 


Agency Department 
Milwaukee and Cass Avenues, Detroit, Mich. 
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Underpaid Service 

An interesting editorial recently appeared 
‘1 the Des Moines Capitol, under the above 
: 
aption, which demonstrates the need for high- 
Cc 9 é 8 

lass men as State imsurance commissioners, 
CId5- 
and the desirability of paying them what they 
are worth. 
The State of California has adopted, by its legisla- 
amended code creating an insurance de- 


It says: 


ture, an : 
partment separate and independent of any other State 
t 


department—a very wise move. 

It places all matters of State overseership of all 
insurance questions in the hands of the insurance 
commissioner, the same as Iowa and other States 
have legislated. The salary is fixed at $2,500 a year, 
payable monthly. To a day laborer, this compensa- 
‘ina would look very attractive, and so it would be 
1 the intelligent day laborer was informed on the 
Let us con- 


unt! 
duties required for the compensation. 
sider: 

The insurance commissioner must examine and pass 
upon every form of policy of every company applying 
ie admission or doing business in his State. Some 
companies have thirty to fifty different forms of 
Every certificate or license to every 


policy contracts. 
commissioner’s 


company must meet with the 
Every dollar of reserve must be approved 


approval. 
Disputes between 


as adequate, by his signature. 
agents and policyholders and companies and_ policy- 
holders, and between companies, must come before 
him for review and finding. His official responsi- 
bilities are to all organizations, both old line and 
assessment. He must know the laws of his State 
affecting every question of operation and administra- 
health, hail, tornado, 


tion, Life, fire, accident, 


burglary, and all regular and assessment organiza- 
tions are under his jurisdiction. Yet $2,500 a year 
is his compensation! Think of it! Yes, and look 
at this: There are in South Carolina fifty old line 
life companies and the following figures are derived 
from their business in the State of South Carolina: 
Insurance in force December 31, 1921, $53,005,479; 
premiums paid companies during the year 1921, 
$12,208,753. 

Yet it is expected to find a competent mind to look 
after all this enormous business for $200 a month 
and take care of his family, while the tax he collects 
that goes into the State fund will be $200,000 annually. 

The State of Iowa collected, in 1922 on business of 
1921, more than $1,038,000 from insurance companies 
in taxes; gets good service, and pays its commissioner 
but $4,000 annually! 
$1,000,000,000 of life insurance, not counting fraternal! 
Some business to look 


Iowa residents carry more than 


and assessment organizations. 
after! 

Some of the other States, from their experience, 
have found it desirable and necessary to pay enough 
to get the services of good men, and then keep them. 
In Pennsylvania, Sam McCulloch has been commis- 
sioner and deputy for forty years, and in New York, 
Harry D. Appleton has for forty years had a like 
experience, and is now deputy. The principal in 
the office is often chosen to pay political debts, and 
just when he has had experience and proven his 
fitness, worth, and ability to answer the thousands 
of questions important to the policyholders and of 
great necessity to the management of the companies 
—has directed examinations and made reports of his 
findings (all for the benefit of the policyholders, and 
has the examinations on file in his office for their 
inspection) a new commissioner is appointed. This 
s unfortunate for all interests, because a new man, no 
matter how good he may eventually prove, has all 
this to learn. Very often no one is kept in the depart- 
ment to help guide and determine promptly ques- 
tions involved in the duties and obligations of the 
Position, Then he meets the same fate as his pre- 
decessor—a new man is appointed, and the new com- 
missioner commences all over again. Would any 
like large business be trifled with in this manner? 


The old commissioners meet in national convention 
and discuss and interchange views to the advantage 
of the policyholders, and a new commissioner passing 
upon the affairs of his State must stand down the 
‘ne until he has demonstrated his fitness in adminis- 
The result is that managers of companies in 


trat ion, 
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States where changes are made with frequency in 
the insurance departments are handicapped in other 
States because of delay in accepting reports, and are 
often subjected to large expenses for examinations 
by other States, and, of course, all this expense is 
charged to the policyholders, all because of the in- 
experience of a new commissioner. 

In all good business enterprises accounted success- 
ful, good men get good pay and are retained in 
their duties year after year, because this in business 
Why not treat the services of in- 
surance commissioners as a business administration ? 


is good business. 


ACQUISITION COST PLAN STILL IN 
ABEYANCE 


March 1 Named by New York Commis- 
sioner as Day for Action 

The casualty acquisition cost plan as formu- 
lated in November last by representatives of 
the companies and brokers involved, and as 
approved by the convention of insurance com- 
missioners at the Hotel Astor in December, is 
on the eve of becoming effective but is tempo- 
rarily in abeyance on account of special diffi- 
culties which have arisen. At a meeting held 
recently in the rooms of the National Bureau 
of Casualty and Surety Underwriters it was 
found that agreement could not be reached at 
this time and that the tentative enforcement 
date of February 1 had been too early to be 
practicable. General agents at last week’s gath- 
ering claimed that their commission on compen- 
sation and liability business must be 714 per cent, 
or else they would be forced to operate at a 
loss. On the other hand, the brokers also in- 
sisted on a continuation of excess commissions 
and demanded 12% per cent on workmen’s com- 
Branch office allowances 
to brokers handling only one company’s poli- 


pensation insurance. 


cies also proved a stumbling block and the 
meeting ended without definite action. 
Francis R. Stoddard, Jr., Insurance Commis- 





sioner of the State of New York, sent out a 
notice to all casualty companies under date of 
l‘ebruary I immediately following the meeting, 
which, referring to the Insurance Commission- 
ers’ convention and the acquisition cost plan, 
said in part: 


At that time this department indicated its 
approval of the recommendations in accordance 
with the vote of the convention. By their terms 
the recommendations become effective on Feb- 
ruary I, 1923. Strict compliance therewith has 
been impossible for some companies because of 
lack of time. Will you please return to me a 
statement that your company will adhere to the 
recommendations as adopted at the Insurance 
Commissioners Convention and the date when 
you expect to put these recommendations into 
effect? It is hoped that this may be done by 
all companies by the first of March at the latest. 

The companies have given much considera- 
tion to the problems involved, at my suggestion, 
and I am pleased they were able to find a basis 
which should stabilize the conduct of the cas- 
ualty business with resultant benefit to the pub- 
lic. So far as the commissions for general 
agents and brokers in New York city are con- 
cerned, the casualty insurance companies which 
made the recommendations have been requested 
by me to reconvene in conference in order that 
they may discuss and definitely act upon the 
acquisition and field supervision rules for 
Greater New York. 


State Fire Liquidating 

Des Motnes, Iowa, February 8.—The State 
Fire Insurance Company of Des Moines, organ- 
ized in boom days, is liquidating as rapidly as 
possible. The first business has been reinsured 
with the North American National, which a 
fortnight or so ago merged with the Great 
Republic, both Des Moines companies. The 
hail business will be dropped. It is expected 
that it will require about thirty days to wind 
up the business of the concern. 
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Freight differentials added west 
of the Mississippi and south of the 
Mason and Dixon Line. 


The Desk for the 
Insurance Office 


These handsome, business-like desks mean better 
work for your office force. Linoleum tops for per- 
fect writing, ample drawer space in a variety of 
arrangements, made of steel that will not warp, 
stick or come apart—these are good desks. 


You will like them for the attractive workmanlike 
air they bring to your office—for their obvious fire 
resistance, for their smooth-working drawer equip- 
ment. 


These desks are built of steel, welded and bolted 
into rugged efficient units to last a business lifetime, 
but— 


They are sold at the price of wood! 


There are twelve styles of double and single 
pedestal styles, flat top and typewriter 
models. Also office tables to match. 
Prices are uniformly lower than ever offered 
in steel desks before. Ask for a booklet 
describing these unusual values. 


re Nata 


JAMESTOWN, NEW YORK 


The world’s largest maker 
of steel office equipment. 
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The Art of Insurance 
Salesmanship 


Number 4 of 
William Alexander's 


Educational Series for Life In. 
surance Agents 


Full of Instructive and Enter- 
taining matter 


PRICES: 
SINGICICODY ...-2-< ies sss sceses $ 2.00 
DO COMICS a ioe. 2!0io0is.0s sie woxecice eA 
BOP aeiacwadlascessteaiee OOD 
HOO? SO so ssetsc cca vuincteroaccces Ee 
BBO So ca asnccrorvisnnsmeraers WARNE 
BOO: FS ace snaersie s.cnemm cscavoneee ee 


THE ART OF SELLING 


A Practical Handbook by 
JOHN S. TUNMORE 


For the Use of Insurance and 
Other Salesmen 


Warns of Pitfalls; Stimulates; 


Inspires 
PRICES, SILK CLOTH BINDING 
Single COPY «i056. sesccaseae ED 
ZOICODIOS 65. 6c ar0: 0:05:20, 9590 0:54 1516 
DOL, 6 Neca spirsleivie alors scoeieent(ie REE 
MOO) 88 goa sohecsce baccteersetere nee 
BUOY OO oo inset die up isletevestienaeu ea 
BOW Se iis clbisanavaree athe ee 


It is seldom that life insurance 
men are privileged to secure new, 
helpful books from two such well- 
qualified authors. One of them, 
Mr. Alexander, is a company exec- 
utive in charge of the education 
and instruction of agents, and in 
close daily touch with agents; he 
knows their needs and their ex- 
periences. The other, Mr. Tun- 
more, is a great personal producer, 
as well as a successful director of 
agents—one who can not only sell 
insurance himself, but tell others 
how to do it. 


Both of these books are pub- 
lished by 


THE SPECTATOR COMPANY 


CuicaGo OFFICE: 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 
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“Superior Service Satisfies’’ 


SUPERIOR 
FIRE INSURANCE 
CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 


J.D. C. MILLER, Secretary 





Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital.......... $ 700,000 


Surplus to Policy 
Holders. . 1,450,401 


Assets........... 5,909,765 











nly sell 
others 


e pub- 


{PANY 


| STREET 
RK 





einen 


JOHN C. BARDWELL, President 


F. E. NORWINE, Vice-President 
WM. SCHROEDER Vice-President 
R. WEYMEYER, Vice-President 


VICTOR J. MILLER, Secretary 
GEO. M. SEITZ, Asst. Secretary 
CHAS. W. DAVIS, Asst. Gen. Mgr. 
CLEM DECK, Asst. Treasurer 
A. TIMM, Auditor 


The Liberty Fire 


Insurance Co. 
OF ST. LOUIS, MO. 
Statement Dec. 31, 1921 


ASSETS 

ener | ee Se eae $66,000 
Bonds. . sretsaiers 694,409 
Stocks. . 101,940 
Cash. . 28,875 
Agents Balances. . 82,536 
Interest Accrued. . satetedicedecicrem UL CNaae 
Other Acsete. 2.6. 6c ceca vccne, PQEO4 

$1,002,702 

LIABILITIES 
Unearned Prem. Reserve...... $432,147 
Unadjusted Losses. . 111,131 
Other Liabilities. . cuss Ghee 
Capital Stock.. "$200, 000.00 
Net Surplus.... 177,845.00 

Surplus to Policyholders bdatate sis 377,845 

$1,002,702 

Results Since January 1, 1922 

Increase in Assets... . $66,309 
Increase in Reserve........... 103,071 
Decrease in surplus... .. 66,940 














Extracts from 1922 Statements of Casualty and Miscellaneous Insurance Companies 


Net Premiums * Surplus to 


_NAME AND LocaTIon or CoMPANY Admitted Assets Written Losses Paid Policyholders 
American Automobile, St... Lettige << <cccccedess 3,841,218 3,279,813 1,765,793 901,328 
American Life and Accident, Jackson, Tenn.... 56,807 4,053 541 56,291 
American Standard, Washington............+. 144,880 WEG cw cccees 143,235 
American Surety, New York. .......<cccccecs IG¢00G0) #8= <“«esecses 8 = -seennees 7,217,079 
Barkers Mutual Auto, Fort Wayne........... 24,084 48,339 5,801 103 
Brotherhood Accident, Boston................ $377,903 $444,806 $219,130 $216,133 
Chicago Mutual P. G., Chicago............s0. 22,695 14,704 3,066 14,128 
Columbus Mutual Life (Acc. Br.), Columbus. . 4,111,081 56,219 24,642 774,491 
Commercial Casualty, Newark..........2eee0: GOGRSOR _divdccues Puiadidamene 2,000,000 
Continental Casualty, Chicago..........-..00. 10,226,054 11,467,962 = =—§ .ccecece 2,563,259 
Co-operative Casualty, Laneastet ei. 6s 0eds ces 202,109 235,377 150,212 139,968 
Detroit Fidelity and Surety, Detroit.......... 2,564,380 295,800 2,912 2,346,765 
Eastern. Casualty, Bostotes <<. eccscsscsaee 164,048 269,261 106,525 125,190 
Employers Mutual Casualty, Des Moines...... 260,202 204,271 115,276 140,012 
Employers Indem. Corp., Kansas City........ S0ieS0G- Sede Aedes 1,071,757 
Fidelity and Deposit, Baltimore.............. 14,854,383 GOGO, © ».Jcicanas 5,613,575 
Fidelity Ins. Co. of Canada, Toronto.......... 314,938 pe errororr. 289,575 
General Indemnity, INOGHESIOE eo: ia acc 4% wa 0'cle 625,537 21,685 === =—=§ .cecceee 302,217 
Globe Indemnity, Newatlesc. << ce 000 cise. <-ecess 18,773,965 13,414,433 5,851,230 4,936,098 
General Indemnity Exchange, St. Louis....... 157,539 109,865 48,296 107,305 
Hartford Accident and Indemnity, Hartford 17,130,527 13,416,000 = .coecees 4,565,983 
Hartford Steam Boiler, Hartford............ 10,766,876 3,484,155 400,174 5,052,727 
Home Plate Glass, Washington............... 60,765 15,401 2,933 51,515 
Home ‘Bitle, Bragllyth ..00:ccacvccnwen sane acts SUGGS -senseoan j§ samemiaes 2,013,520 
Indemnity Co. of America, St. Louis.......... 810,272 381,257 437,092 405,820 
Indemnity Ins. Co. of North Amer., Phila. 6,932,192 5,578,263  =—=—§ sscccece 2,270,740 
Indiana Liberty Mutual, Indian apolis er alates 270,878 120,209 48,535 136,653 
International Fidelity, Jersey City............ 1,534,708 152,016 £3,304 1,390,301 
Interstate Surety, Nedeld ...-6000-0<.0<<-0s 283,106 93,254 41,530 160,064 
Kansas Central Indemnity, Hutchinson........ 169,026 69,046 23,189 112,625 
Kansas Central Ind., Hutchinson............. 169,026 69,046 23,189 112,625 
Kentucky Title, Louisville .....-..-...2..-.. 417,469 GIGSE 0 swaeene’ 409,694 
Lawyers Title and Trust, New York.......... pt) Oe OC re eo ee eer cc 10,890,430 
Lincoln Accident and Life, Lincoln........... 809,861 113,514 92,852 532,209 
Lloyds Plate Glass, New York...............4- 1,912,097 999,648 282,468 1,133,819 
London Guarantee and Accident, Chicago...... WGGGRSIS 0 lkececuse  —Sudawdus 2,517,912 
Loyal Protective, Bostoths...ccccccccccesccecs 762,825 980,181 604,265 371,295 
Maryland Casualty, Baltimore ............... 31,286,884 20,154,542 11,300,031 11,012,152 
Massachusetts Bonding, Boston.............-. 77625,502 wimnsawe ‘') \seqamees 2,625,510 
Massachusetts Plate Glass, Boston............ 233,893 66,682 16,308 182,493 
Merchants & Employers Guar. & Acc., Montreal. 625,536 277,884 53,790 515,440 
Merchants and Employers, Montreal.......... 625,536 277,884 i rc Core 
Michigan Mutual Tornado, etc., Hastings...... 316,599 314.7 798 366,907 8 «ss k seneces 
Mississippi Valley Trust, St. Louis........... S4O3G0508 <séceaceu qo  ‘swdaetaats 8,368,630 
Mortgage Bond Co., New York.............. GASSSOG 8 = oietceeaee” = <eu@ecees 2,931,407 
Mutual Boiler, Boston..........cccccseceses 294,835 144,828 1,605 217,575 
Mutual Plate Glass, Shelbys « c6ccsdccceecnss 190,429 147,491 51,701 102,072 
National Casualty, Deétrott..< <6. 06ccccccscees 672,141 1,207,257 534,939 380,119 
Nebraska Live Stock, Omaha............e.00. 320,358 60,203 69,525 280,255 
New Jersey Fidelity and P. G., Newark...... SIISS4G 820 -(kaewas  “exensace 1,214,213 
New York Plate Glass, New York............ 2,001,972 1,188,562 360,993 1,186,436 
Novtliegs. Hause: Partie dc ccciescscestaweswcwee 927,329 53,824 10,517 158,242 
Norwich Union Indemnity, New York........ S409 044  iatsuccus esedaeae 1,000,990 
Occidental Life (Acc. Br.), Lost Angeles...... 4,377,542 218,712 89,883 451,947 
Ohio Casualty, Fiamtew: © .0c4. cc tecee css co 571,693 412,776 163,903 313,072 
Peerless: Casualty, Keeties< oc. ec ccc cic cwden 208,213 202,069 94,501 175,000 
Pennsylvania Surety, Harrisburg.............. 634,410 29,638 748 599,466 
Phoenix. Indemnity, New York. .....cccccsessc se. Sere eT, eee 1,000,234 
Potter Title and Trust, Pittsburgh............ GG0G-645  wseeseese  - dedeanige 762,062 
Real Estate Title and Trust, Philadelphia..... ISSSSTIS CC haeRRReRCCCt«C CeCe 5,185,138 
Ridgely Protective, Worcester..........2.:+6. 690,246 1,097,315 672,181 362,244 
Rubber Mutual Liability, Boston............. 188,741 33,931 20,479 147,765 
Standard Accident, Detroit ............0..26- 15,519,686 9,860,579 5,2€9,512 4,645,792 
State Auto Ins. Association, Indianapolis...... 821,844 875,301 497,449 - $01,260 
Title Guarantee and Trust, New York........ GEIGE Tor 8 8 *baeuced © Seeucman 21,413,903 
Travelers Indemnity, Hartford............... 10,010,206 SSOG00G <adinwud 2,675,215 
Travelers Insurance, Hartford.............. SE0-S87.G08 , sscunwes eon aio wuta 20,098,598 
Union Automobile, Lincoln. < «6... .scccccceees 820,539 498,174 240,! 327 324,491 
Union Mutual Casualty, Des Moines.......... 30,549 §2,344 14, 009 2.110 
United Casualty, Westfield .......ccccccccees 205,583 70,400 30,372 183,322 
Union Mutual Casualty, Des Moines.......... 549 52,344 14,009 2,110 
United States Title Guar., Brooklyn.......... 2 or aes envdanhee  §§§ sacabecree 1,600,200 
United States Plate Glass, Philadelphia....... 206,248 70,595 26,858 166,333 
Vermont Accident, Rutland ......--.++.-.+6- 27,654 34,094 17,240 20027 
Westchester Title and Trust, White Plains.... S2G8GG8. £4 #$;¢éisveeceus | “eanwadecs 1,265,105 
Western Casualty, Denver.........esccecsees 861,807 402,051 158,578 287,674 
Western Surety, Sioux Falls.............---. 499,131 116,066 35,594 356,430 
Wisconsin National Life (Acc. Br.), Oshkosh. . 2,658,860 101,690 37,131 646,463 

84,955 189,290 79,832 27,618 


Wolverine Mutual Motor, Dowagiac..... ..... 


* Includes capital. 





H. deRoode & Co. Move 
The old Chicago insurance firm of H. 
deRoode & Co. has moved to 110 South Dear- 
born street, while continuing their business un- 
der the above firm name, and as charter mem- 
bers of the Chicago Board of Underwriters 
and members of the Underwriters Clearing 


a3 


House, Holger deRoode and Herbert F. Baum- 
gartner have also become individual members 
of the insurance corporation of Bowes, Smith, 
Tansill and Welch, at the same address. 


—The Illinois Bankers Association of Chicago is 
agitating the formation of a mutual fidelity insurance 
company. 
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State Mutual Life Assurance Co. 


of Worcester, Massachusetts 
INCORPORATED 1844 





Has for seventy-nine years been one of the leading purely Mutual Life 
Insurance institutions of the country, constructive and progressive in all 
things of value to its policyholders. 

The cordial relations between the home office and the loyal and efficient 
field force is a constant source of gratification to all those connected with 
the company. 


B. H. Wright, President D. W. Carter, Secretary 
Stephen Ireland, Superintendent of Agencies. 








‘* THE 


Boston Mutual Life Insurance 
Company 
77 Kilby Street “7% Combony of *#¢ — BOSTON, MASS, 


H. O. EDGERTON, President E. C. MANSFIELD, Sec’ 
ROBERT KING, Supt. of Agencies © Treas. 
A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms,of up-to-date contracts issued 
CORRESPONDENCE SOLICITED ‘ 
Boston Mutual Contracts in their wording are perfectly simple and theiy 
benefits SIMPLY PERFECT. 








SOUTHERN LIFE AND HEALTH INS. CO. 
““Oldest and Best’ 


Has openings for good debit men and business 
producers. 
P. O. BOX 884 BIRMINGHAM, ALAo 


THE HANOVER FIRE INSURANCE COMPANY 


Continuously in business since 1852 


The real strength of an insurance company is in the conservatism of its man- 
agement, and the management of THE HANOVER is an absolute assurance of the 





security of its policy. 
R. Emory Warfield, President Fred. A. Hubbard, Vice-President 
E. S. Jarvis, Secretary Charles W. Higley, Vice-President 


William Morrison, Asst. Secy. 
Home Office, Hanover Bldg., 34 Pine St., New York 











Southwestern Life Insurance Co. 
Dallas, Texas 
T. W. VARDELL, President T. L. BRADFORD, Vice-President 


Progressively Successful 


Insurance in Force over $95,000,000 
Assets over 8,000,000 


Operates in Texas only 











TO SUCCESSFUL LIFE INSURANCE MEN 


The Great-West Life has room in various territories for industrious agents—men of seal and hard-work 
ing ability who can produce results. To such the Company offers most inviting propositions backe4 
by policies and service, which, year after year for many years, have built up the largest volume of vo 
business in Canada written by any Canadian Company. The business in force of the Great-West Lif 
has been consistently doubled every five years since commencement—from $862,200 in 1892 to well ov : 
$312,800,000 in (October RE . " 
ress all applications to the Great-West Life, ces at Detroit, Mich., Minneapolis, Mi 
Hatcher Bros., Fargo, N. D., or avolie, Mina, ond 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
WINNIPEG Head Office CANADA 





Service of Quality to Policyholdere 
Contracts of Superiority to Representatives 


AS 


NATIONAL 
CASUALTY 





Write for information relative to open territory. H 
* three agencies with business established where psig 











New England Mutual Life Insurance Co. 


Boston, Massachusetts 


New Insurance Paid=for, 1921, $82,072,020 
Gain in Insurance=in=Force . 48,641,846 
Total Insurance=in=Force . . 609,415,082 


New England Agents Write Persistent Business 

















INTERNATIONAL LIFE OF ST. LOUIS 
SHARES PROFITS 
WITH ITS AGENCY ORGANIZATION 


That spells a whole volume in a connection with a 
company broadly known for establishing new world 
records for growth and prosperity. Just write the 
home office for a bill of particulars about the Inter- 
national Life plan for distributing among its leading 
agents a share of the profits, based on the high char- 
acter and persistence of insurance written—that is, 
send your inquiry if you write business of high char- 
acter and persistence. ‘The International Life profit 
sharing plan is now reinforced by two years of prac- 
tical and successful demonstration. It is an exclusive 
International Life feature and as such modern and 
all that it ought to be. 


INTERNATIONAL LIFE INS. CO. 
ST. LOUIS MO. 


*“*A World of Strength’”’ 








FIELD PRACTICE 


AN INSPECTION MANUAL 
For Property Owners, Fire Departments and Inspection Offices 
New Edition—1922 
This well-known pocket manual is a standard guide in relation to common fire 
hazards and their elimination or reduction, and also as to 
Fire Protection and Upkeep. 

The general subjects which are treatedin much detail in this valuable book, are: 
Lighting Hazards—Heating Hazards—Miscellaneous Stationary Heating Devices Requiring 
Special Treatment—Commonly Found Miscellaneous Hazards—Power Hazards—Chemicals, 
Paints and Oils—Spontaneous Ignition and Dust Explosions—Care and Maintenance— 
Chimneys and Flues in Dwellings—Dwelling House Hazards—Automatic Sprinklers—Water 
Supplies to Automatic Sprinkler Systems—First Aid Fire Appliances—Fire Protectionin General 


Price per copy in substantial binding, $1.50 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 























A MILLIONAIRE’S LIFE INSURANCE 


WHY JOHN WANAMAKER CARRIED $3,000,000 
OTHER MILLION-DOLLAR POLICYHOLDERS LISTED 


This new leaflet is a fine canvassing document, stress being 
laid on the advantages of life insurance to men of wealth. 


PRICES: 
Single copy 15 cents 1,000 copies $35.00 
100 copies $6.00 5,000 copies 150.00 
500 copies 20.00 10,000 copies 250.00 


THE SPECTATOR COMPANY 
CHICAGO Publishers NEW YORK 
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NOW READY 





Graphic Selling Charts 


By F. H. KORTRIGHT 


A POTENT AID TO AGENTS IN SELLING 
LIFE INSURANCE 
COLORED GRAPHS THAT ENABLE THE AGENT 


TO 


FIX THE PROSPECT’S ATTENTION 





INSPIRE HIS INTEREST and 
SECURE HIS APPLICATION 


Each Chart Is Accompanied by Explanatory Text 


1—The Object and Purpose of Graphic Selling Charts 
2—The Psychology of Selling by Charts 

3—Eight Practical Canvasses with Charts 
4—How to Study and Demonstrate Charts. 


GRAPHICAL DIAGRAMS 
SERIES A—GENERAL FACTS 


1—An Insurable Asset 
2—Figure It Out Yourself 


3—Amount of Insurance $100 per Annum will Buy on Various Plans 


4—We All Must Die (Expectancy, etc.) 

5—Increasing Cost of Insurance Premiums at Different Ages 
6—Percentage of Deaths from Most Common Diseases 
%7—Can You Afford More Insurance? 

8—Capitalized Value of Various Annual Incomes 

9—How Much Insurance Should a Man Carry? 

10—A Comparison—Fire and Life Insurance 

11—If£ You Should Die 

12—The Value of the Loan Feature 

18—Growth and Strength of Old Line Companies 


14—Of 100 Men, Those Incapable of Self-Support at Various Ages 


15—A Few Startling Facts—You? Your Widow? 
16—The Varying Fortunes of 100 Average Men 


GRAPHICAL DIAGRAMS 
SERIES B—POLICIES 


1—Participating 20 Year Endowment 
2—Participating 20 Payment Life 
8—Participating Ordinary Life 
4—Continuous Monthly Income 


SERIES C—CLAUSES AND OPTIONS 


1—A Comparison—Ordinary, 20 Pay. and 20 Year End. 
2—Premiums, Cash Sur., Paid-Up Insurance 

3—Settlement Privilege No. 1 

4—Settlement Privilege No. 2 

5—Disability Clause—20 Pay. Participating 

6—Extended Ins. Clause—Participating 20 Year Endowment 
7—Extended Ins. Clause—Participating 20 Payment Life 


CHARTS ARE PRINTED IN SIX COLORS AND BOUND IN FLEXIBLE LOOSE LEAF BINDER 


PRICE $10 


Send for illustrated circular 


Discount for quantity orders 


THE SPECTATOR COMPANY 


CHICAGO 


NEW YORK 
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SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Semi-Annual Statement, 
December 31, 1921 


(Condensed from Statement to U.S. Treas. Dept.) 


Admitted Assets.. $6,007,996.00 


Cagitel......... a 


ee 554,375.00 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 


1,000,000.00 











COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 
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involved in the disaster, the J“tna’s loss approx- 
imating $5000. 

An investigation by explosion experts of the 
Massachusetts State police has been under way 
and it is believed that a spark from one of the 
electric elevators in the center of the building 
caused the blast. Law suits amounting to $67,- 
ooo have already been brought against the 
Springfield Gas Light Company by firms and 
individuals for the purpose of recovering prop- 
erty damages, and inspections now being made 
indicate that buildings in the immediate vicin- 
ity, including municipal structures, were weak- 


ened by the force of the explosion. 


General Accident Makes Big Gains 

An inspection of the statement of the United 
States branch of the General Accident, Fire and 
Life Assurance Corporation, Ltd., of Perth, 
Scotland, as of December 3!, 1922, shows that 
this strong and well-managed institution made 
great progress in this country last year. It now 
possesses $10,240,092 of admitted assets, this 
item having increased during the year by $1,- 
786,962. After adding $1,029,518 to statutory 
reserves and making an increase of $400,000 in 
the voluntary reserve for contingencies, the 
United States branch still shows an increase of 
$357,444 in surplus. The premium income of 
the American branch increased, last year, $1,- 
545,045, so that it exceeded $10,000,000 in 1922. 
Among the liabilities is an unearned premium re- 
serve’ of $3,902,541, a reserve for losses of $3.- 
222,835, and the sum of $778,393 is reserved for 
taxes and other liabilities. In addition, the com- 
pany reports as a liability its voluntary reserve 
for contingencies, $500,000, and shows a sur- 
plus to policyholders of $1,836,323 beyond the 
voluntary reserve and all liabilities. Of its as- 
sets, $7.257.2!0 are represented by bonds and 
stocks and $342,310 by real estate, the cash on 
hand and in banks having aggregated $513,635. 
The other assets were made up of various mis- 
cellaneous items, 

Frederick Richardson, of Philadelphia, the 
United States manager of the General Accident, 
has made a iine record for tlhe American branch 
during the years in which he has controlled its 


affairs in this country. 


Interstate Liability Now Hawkeye Casualty 
Des Moines, Towa, February 12—The In- 


terstate Liability Insurance Company will be 
known hereafter as the Hlawkeye Casualty Com- 
pany and its offices will be in Des Moines in- 
stead of Rock Rapids. 

These changes were authorized at a meeting 
of the stockholders held last week at the home 
offices in Rock Rapids. The Hawkeye has 
leased offices at 623 Securities building. The 
transfer will be made this month so that busi- 
ness will begin in the new quarters March 1. 

N. Hampe is president of the Hawkeye. H. 
F. Storjorhann is secretary. There were no 
changes made in the officiary except that one 
director was substituted for another at the an- 
nual meeting. 


Frank L. Travis Heads Commonwealth 

Topeka, Kawn., February 12—Frank L. 
Travis, former Superintendent of Insurance in 
Kansas, has been elected to the presidency of 
the Commonwealth Fire and Marine Insurance 
Company of Kansas City, Kan. This is the 
company organized last fall and in which the 
official records showed Mr. Travis to be the 
real promoter but wherein he denied any con- 
nection, 

The company has been given authority to 
sell $1,000,000 dollars’ worth of stock. The 
stock is to be sold at $2 a share, while the par 
value is $100. The promoters and stock sales- 
men are to receive 20 per cent for promotion 
so that when the company is fully organized 
and ready to write insurance it will have an 
unimpaired capital of $1,000,000 paid up and 
$600,000 surplus. 


Utah Compensation Bill Has Little Chance 

Sart Lake City, Uran, February 5.—The 
majority report of the legislative committee in 
charge of the bill to create a State monopoly 
in the workmens compensation insurance de- 
partment was adverse to the bill. The meas- 
ure has been given fifth place on the third- 
reading calendar and is expected to start a 
heated debate as soon as it comes up again. 
There would seem to be little probability now 
that it will pass. 

—John A. Griffin, contract underwriter in the New 
York office of the Fidelity and Deposit Company of 
Baltimore, and Mrs. Griffin, sailed last week for 
Ilavana. 











INSURANCE COMPANY 


AMERICAN 
AUTOMOBILE 


Home Office, Pierce Building 
ST. LOUIS 


Chas. W. Disbrow, President 





‘*All Kinds of Insurance 
on Automobiles’’ 
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A $10,000 Reliance Peft 





MEANS 


$10,000 For Natural Death 
$20,000 For Accidental Death 


$50 Per Week, from First Day of Disability, 
for 52 Weeks, for Loss of Time from 


Sickness 


$90 Per Week, from First Day of Disability, 
Throughout Life, for Loss of Time from 


Accident 
$50 For Services of Physician for Non-Dis- 


abling Accident or Sickness 


Partial Disability Accident and Sickness 
Benefits 


House Confinement Not Required 





Reliance Life — 


Farmers Bank Building 
THE PUBLIC IS LEARNING WHAT REAL LIFE ikon AN 


— 
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eect Protection Policy 





IN ADDITION 


$100 Per Month, Throughout Life, for Total and 
Permanent Disability. Future Premiums 
Waived. $10,000 Insurance Paid Up 
Without Deduction for Income Payments 
and Without Impairment of Cash, Loan or 


Surrender Values. 


A Reliance Perfect Protection Policy Means That the Life of Its 
Possessor Is So Insured That Nothing May Happen During His 
Productive Years Through Accident or Sickness Without Com- 
pensation, in Addition to Providing a Competence for His 


Dependents at Its Close. 





anfompany of Pittsburgh 
| Pittsburgh, Pa. 
URANS AND IS DEMANDING IT. THIS IS REAL LIFE INSURANCE 
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THE OFFICERS AND DIRECTORS OF 


The Kansas Life Insurance Company 


TOPEKA 


ARE PLEASED TO PRESENT THE FOLLOWING 
of the Condition of the Company at the Close of Business December 31, 1922 
THE COMPANY HOLDS for the protection of its outstanding policies, a reserve fund as required by law of................. $ 


As an absolute protection for this, it has on deposit, in the Treasury of the State of Kansas, approved securities amounting to 
$1,100,781.45. 


It also holds for the protection of certain supplemental agreements with its policyholders, an additional reserve of............ 20,170.32 
It is obligated to pay under death claims, certain annual or monthly instalments, the present value of which is............. 11,213.43 
It stands ready to pay on account of death losses, under which proofs have not yet been completed....................0.. 6,359.80 
Te tink Pollecren in Savane Iterest. SHE premiums, GQMiOuNtine tO; < « < oo 2) 6.6-5:d e wloc¥:0-4. 0 0-4106:0 6 0'0 0:b 0 00%. 8.656 Wie 6 bedi a beck Oboe dann 2030.75 
RE eRNIOIS 00 GIN COT MTOR OM MOCOUNE OF TNE VOBT GO oon 5.05 605.5 2-5 ow. slog wistn!e/5"s'u 0:4yain tela oieimise/ete 6104 a ole Sie eee 65.4.0. 6 bias eal S648 11,538.59 
and for other obligations not yet duc.........ccsescccsscvcces @) HeRier a Bina 11ers taleleeun otk 1S aT RNOlS! Grae three Wie bletel aiisionece: bo cosveesecsapteesanetita 3,781.52 
ERO COs da PE as CCE OR RRS a) nr re area yar STAs oa ece ial elie ee 792,715.61 
THE COMPANY OWNS unincumbered real estate conservatively valued Af .......c ccc cc ccc ccccee secs cscs cesses ech 11,861.40 
ie rata This ARITA EPRI is MIRREN ols re cose cs ora toe ee ete is Sone tes Senate ais a SEE stereo ao Oe she bio oi eared BE Tee a eee: 854.573.75 
secured by first liens on real estate appraised at over $2,000,000.00, on which there now is accrued interest of............ 20,460.21 
It has net premiums now due and in process of collection and in loans on policies ......... cece ccc cece cece cette ee ecuceeues 94,646.86 
all of which is fully secured by the reserve deposit with the Treasurer of the State of Kansas. 
ue Sesame enna en a nA PRE SND EO TORE i <5 a 05:56 6: 6:55! 55% 01 40) Ra foe wre) Siew & Ble caOaal-e Nolo WS dv Soke ese: G labia oelbiie oi eae ork Oba Sewraleverva ab le aah 248,410.76 
upon which there is accrued interest of...... Mare Royo yion lao e sere erase Eada wot eg Marae relates ela gia Som Ste lebels avaa wate era one aie GLO aee a ICO ee 1,018.26 
It owns high grade municipal bonds of market value in excess Of. ....... cee eececcececccees 327,189.16 
pO awakes SOME AEIOLO 16 SDOMORT TOW BCOLICU G00 65 os: 5c fe 5.5.5. 15556 ww) 0 Wieinlle,® Win Wi0.0 9) 0:5:6:0 066 O16 610.6 6:00 Hise. ole a6 she oes0o 455.4, bo G diene 7,407.23 
Ee ee OE IE SRA GDES (18) NO AOU THOME DORs. | ss: 5/0086 onésip- 10% Lore web. 0 wrdse: oe: ecb nracwve al'doSup o "wie gis wo are oc bobo ee bak cline cme Al See 18,737.12 
eg ECEPIIN CIELO. BTC WR 0 ye MESES Ue OR 7) re ee ee chara hasten tons a ..8 1,584,304.75 
an amount exceeding its liabilities to policyholders and general creditors by ... : 791.589 14 


which sum is held as security to its policyholders in addition to the reserve fund shown above. 
221,200.86 


ne oe ee Oe ORCAS ASTER DBE TS OE oo55 o-5ce dn Sie wie 3 sb Glelo. bie) 6S Viale S09 OF 64. 01e S/d EIS Bod 8S ONES LebLaiele Oa aaee HPs eN we ea eee 
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PAID-UP CAPITAL STOCK $422,650.00 


F. H. SCHOLLE 
Vice-President and Med. Director 


W. H. EASTMAN 


J. H. EDWARDS 
Secretary and Treasurer 


President 





Some very desirable territory open in Kansas, Oklahoma and Nebraska. Write Mr. Edwards, 701 Jackson Street 

















JUST PUBLISHED 


AGENTS AND BROKERS! ADD TO YOUR INCOME! 
LEARN OF NEW OPPORTUNITIES FROM THE BOOK 
SURETY BONDS 

By EDWARD C. LUNT 


A well known surety official and underwriter of long experience 


THE CHAPTER TITLES EMBRACE 


Preliminary and General Topics Judicial Bonds 


The Underwriting of Fidelity Risks from the Stand- 
point of the Principal 

Underwriting of Fidelity Bonds from the Stand- 
point of the Obligee 

Special Classes of Fidelity Bonds 


Contract Bonds 

Depository Bonds 

Fiduciary Bonds 

The Custody of Collateral Security 
Prohibition Bonds 





Position Fidelity Bonds 

Special Fidelity Bond Topics 

Bankers’ Blanket Bonds 

Public Official Bonds—General Considerations 

Public Official Bonds—Certain Important Species 
of the Genus 


License and Permit Bonds 

Special Classes of Surety Bonds 
Automobile=Conversion Bonds 

A Diffident Word to Home Office Executives 
Suggestions to Agents 


TABULAR INDEX—FIRST AID TO AGENTS 


Anappendix contains a Tabular Index which is described as ‘First Aid to Agents,” and which, with notes, occupies 12 pages. It lists about all the important kinds 
of bonds that commonly come up in the day’s work, shows the classification of each, lists the page of the General Manual where it is treated and the section of 
this book where it is dealt with, and refers to notes giving general underwriting information about particular bonds. 


Sw . . . . . * 
Surety Bonds contains 370 pages of information which will be found of great service by surety underwriters, agents and brokers. 


Price per Copy, $2.50, delivered. Discounts in Quantities 


THE SPECTATOR COMPANY 
SELLING AGENTS 
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ASSETS 
Mortgage Loans........... 
Real Pstaterne eases 
Bolin o wes ureteral ore 
Cash in Banks at Interest. . 
Accrued Interest:.......... 


Policy Loans and Premium 
Notes Within Reserve... 


Net Uncollected and De- 
ferred Premiums Within 
WRGSCR GE nw ch aatocsre a6 iece 


Total Admitted Assets..... 


Insurance in Force 
Increase in Insurance in Force 


New Insurance Issued During 1922 
Total Admitted Assets 
Total Premium Income 
"TPOCAN ANCOIMG@E 202. 3.25 occ tena ate nusneeen sear asa 


Total Payments to Policyholders since Organization 


ANNUAL STATEMENT 


December 31, 1922 


$1,884,722 .26 
951,133 .60 
135,000 .00 
520,915.70 
102,768 .21 
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1,013,301 .14 


53,257 . 


eas | 
or 


sa mt 


$4,661,098 .66 





AMICABLE LIFE BUILDING 
EXCERPTS FROM STATEMENT 


(Gain during 1922: 11.4 per cent. 


(Gain over 1921: 7.0 per cent) 


(Gain over 1921: 17.3 per cent) 


OFFICERS 
A. R. WILSON 
J. P. MASSEY 
WILLIAMS & WILLIAMS 
H. M. MINIER 
DR. CARL LOVELACE 


WACO, TEXAS 


LIABILITIES 
Policyholders Reserve...... 


Unearned Interest and Rents 
Paid in Advance........ 


All other Liabilities........ 
Capital Stock $820,000.00 
756,145 .96 


Surplus...... 


Total Surplus for Protection 
of Policyholders......... 


AMICABLE LIFE INSURANCE CO. 


$2,986,013 .82 


46,012 .91 
44,673.58 
8,252 .39 


$1,576,145 .96 





Total Liabilities........ 


Pry $23,098,061 .00 


2,362,695 .00 
5,088,412 .00 
4,661,098 .66 

720,048 .04 
1,116,106 .16 


sseerecee 1,646,484.15 


President & Actuary 
Secretary 

General Attorneys 
Loan Inspector 
Medical Director 


$4,661,098 .66 


One Million Dollars deposited with the Treasurer of the State of Texas for the protection of 
policyholders which is the largest similar deposit ever made in Texas. 
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CONDITION 


December 31, 1922 


Sensuapmesce ChuEstON ... ce cea ews e reese anes $12,005,345 
Pio Giecntonens O00 GORE. jon es kee ec ee ecevsaseneeses 5,124,053 







Resowwen Gor:B1) MeOOs . ........ 2 0 6 ok ce oie eee cee eee ovdes $556,038 
Surplus to Policyholders 275,635 








Total Assets $831,673 


REPORT OF EXAMINERS 


A Convention Examination of the Company participated in by Colorado, Kansas and Wyoming, completed January 30 1928, 
contains not one line of adverse criticism but has the following commendatory remarks: : 

LOW MORTALITY. ‘The * * * low rate of mortality indicates continued care in selection of risks.” 

NEVER A CONTESTED DEATH CLAIM. ‘‘The Company has never had acontested death claim since its organization,” 
Note: The Company has been writing insurance eleven years. ‘ 

COMPANY’S INVESTMENTS. ‘Mortgage Loans. These loans were all carefully inspected and found to be in conformity 
with usual practices. All loans are first liens and earn an exceptionally good rate of interest. In each case the security appears to be 


amply sufficient * * * . 

UNPARALLELED RECORD. ‘There was no past due interest on the books of the Company as of December 3\st, 1999. 
This is an unusual record * * * unparalleled in the history of life insurance companies * * * . The Company is to be com. 
plimented on its high grade of loans * * .” 

RESERVES AND INSURANCE RECORDS. “The reserves * * * maintained are adequate and in accordance with 
sound practices and legal standards * * *. The amount of insurance on which reserves are maintained was balanced exactly with 


the Company’s very complete records * *.” 

CONCLUSION. ‘In conclusion, we desire to say that we consider the affairs of the Company generally to be in excellent con- 
dition, both as to investments and insurance written and in force, and that the company is conservatively and efficiently managed. We 
believe that its development along sound lines will continue under the direction of its present officers and directors and that the con- 
fidence in its stability, as evidenced by its growth, shown by its records to date, is fully justified.”’ 


THE WESTERN NATIONAL LIFE INSURANCE COMPANY 
CHEYENNE, WYOMING 














SECOND EDITION—JUST PUBLISHED 


PUBLIC LIFE INSURANCE CO, 


INSURANCE CHART (1922) $500,000 Authorized Capital 


HANDY 


is now offering 


of 
BRITISH COMPANIES SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Transacting 


Fire, Marine, Personal Accident, Em- 
ployers’ Liability and Miscellaneous busi- 


ness. Correspondence Treated Confidentially 
Eighty-one pages of valuable information, including Write today; we may have just what you want 
figures of the last published accounts, and the three x 


previous years. 
Useful to Bankers, Investors, Merchants, Shipowners, 
Insurance Brokers and Insured generally. 


Published by the Post Magazine, London. 


Can be ordered through THE SPECTATOR 4 IS 
COMPANY. 108 So. La Salle Street CHICAGO, ILLINO 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


Price, delivered, $1.50 
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